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File Number 0525470-1

I, Jesse Wkite, Secretary of State of the State of Illinois, do hereby
certify that I am the keeper of the records of the Department of

Business Services. I certify that

EVOLUTION ENERGY PARTNERS LLC, A DELAWARE LIMITED LIABILITY COMPANY
HAVING OBTAINED ADMISSION TO TRANSACT BUSINESS IN ILLINOIS ON JUNE 26,
2015, APPEARS TO HAVE COMPLIED WITH ALL PROVISIONS OF THE LIMITED
LIABILITY COMPANY ACT OF THIS STATE, AND AS OF THIS DATE IS IN GOOD
STANDING AS A FOREIGN LIMITED LIABILITY COMPANY ADMITTED TO TRANSACT
BUSINESS IN THE STATE OF ILLINOIS.

InTestimony Whereof, 1 hereto set

my hand and cause to be affixed the Great Seal of
the State of Illinois, this 12TH

dayof AUGUST AD. 2015 .

Authentication # 1522401664 verifiable until 08/12/2018
Authenticate at; hitp:/iwww.cyberdriveillinois.com

" SECRETARY OF sTATE

To all to whom these Presents Shall Come, Greeting:
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Evolution Energy Partners LLC
Organization Chart
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CHARLES J. HURCHALLA

2544 Veronica Drive
Chester Springs, Pa 19425
610-329-8288
churchalla@evolutionep.com

EXPERIENCE

Evolution Energy Partners LLC, Exton, PA
President, January 2015 to present
o Founded and currently operating EEP, an energy consulting and brokering company.
e Acquired the core consulting business from UGI Energy Services, Inc., including all
active accounts (i.e. Energy Solutions, described below).

UGI Energy Services, Inc., Wyomissing, PA

Vice President — Energy Solutions, 2010 to 2015

e Created and operated UGIES's energy consulting business as the electricity markets
became deregulated in Pennsylvania and other states in the Mid-Atlantic region.

o Structured the Energy Solutions consulting operation using the broker model for
commodity procurement, which entailed the development of various supplier
relationships in order to competitively shop customers' electricity needs. Additional
services included energy efficiency projects (e.g. lighting upgrades).

Vice President — National Accounts, 2000 to 2010

» Responsible for selling a full slate of energy products, including natural gas,
electricity, propane and fuel oil to commercial and industrial accounts with multiple
sites within company’s service territory.

¢ During this time, was instrumental in establishing UGIES's petroleum supply and
distribution network. This petroleum operation allowed the company to arbitrage

" between natural gas and oil, which produced both substantial income for UGIES and

significant financial savings for its customers.

Conectiv Energy Supply, Inc., Newark, DE
Regional Vice President of Sales, 1999 to 2000
s Responsible for developing the markets for various energy products.
e Played a primary role in developing the company's “Total BTU” concept to provide
customers' ability to arbitrage between various energy products and reduce overall
cost of facilities' operations.

Petron Qil Corporation, Exton, PA
Vice President of Marketing, 1994 to 1998
e Developed and implemented short and long-term marketing goals and plans.
e Responsible for annual sales in excess of $150,000,000.
e Redefined corporate mission and objectives to reflect changing energy environment
in a deregulated marketplace. Introduced propane, natural gas, and electricity supply
and services into product mix.



Sales Manager, 1992 to 1994

e Increased penetration into commercial and industrial sectors.

¢ Exercised marketing efforts and creative supply programs tailored to customers’
specific requirements.

e Utilized both physical supply and NYMEX hedging tools.

Y’s Buy Oil Company, Chester, PA
Sales Manager, 1991 to 1992
e Responsible for direct sales and marketing to commercial and industrial customers in
the tri-state area.
s Increased customer base 500% in two-year period.

Sales Representative, 1990 to 1991

¢ Directly responsible for outside sales and customer service which included door-to-
door sales of petroleum products, equipment and service contracts.

EDUCATION

Villanova University, Villanova, PA
Master of Business Administration, 1998
Concentration: Finance

Boston College, Chestnut Hill, MA
Bachelor of Arts, 1990
Major: Economics

Professional Courses:

¢ American Management Association:
o Financial Statement Analysis
o Sales and Business Writing
Commodities Educational Institute — Futures and Options Seminar
Dun and Bradstreet — Financial Analysis Seminar
Energy Related Seminars:
o NYMEX and Physical Trading of Petroleum Products
o NYMEX and Physical Trading of Natural Gas
Mobil Oil Corporation Refinery School
American Petroleum Institute Refinery Process
Duke University Chemistry for Professionals



MICHAEL D. ROTHSTEIN

102 Pickering Way, Suite 508
Exton, PA 19341
(484) 690-4567

mrothstein@evolutionep.com
EDUCATION

Georgetown University Law Center, Washington, DC

Juris Doctor, May 2009
Energy-Related Coursework included: Natural Resources Law, Energy Problems
Seminar, Administrative Law, Environmental Law, Climate Change Law, Land

Use Law.

Pitzer College, Claremont, CA
Bachelor of Arts, with Honors, in Philosophy, May 2005

EXPERIENCE

Evolution Energy Partners LLC, Exton, PA

Vice President — Business Development, February 2015 to present

Current responsibilities include:

¢ Supporting the growth of the company’s client-base through networking and
marketing efforts

e Helping clients control energy costs (i.e. procurement assistance) and reduce
consumption via energy efficiency and renewable energy projects (1) help
clients control energy costs and/or reduce consumption

¢ Expanding EEP’s range of capabilities while refining existing services

I’'m From The Future, LLC, Philadelphia, PA

Co-Founder, February 2014 to June 2015

¢ Worked with partner to develop a new company providing digital marketing
services including search engine optimization and conversion rate
optimization

¢ Duties included: analyzing clients’ websites and marketing plans,
recommending plans for improvement, overseeing sub-contractors’
implementation of the planned website and digital marketing improvements

Independent consultant, February 2013 to December 2014
¢ Primarily provided consulting services to former employer, UGI HVAC
Enterprises, Inc., including assistance with: grant applications for combined
heat and power projects in PA, solar project applications/registrations in MD
and NJ, and solar sub-contractor issues management
¢ Also provided consulting related to search engine optimization for internet-
based clients



UGI HVAC Enterprises, Inc., Colmar, PA
Business Process Leader, October 2011 to January 2013
Account Executive, December 2010 to October 2011
¢ Started as Account Executive within the UGI Performance Solutions division
- responsible for identifying potential customers and selling/developing
energy efficiency projects, solar projects, and combined heat and power
projects
e Promoted to Business Process Leader with responsibilities including:
oversight and improvement of energy projects execution, increasing the
adoption of internet-based business technology within UGI Performance
Solutions, timely completion of applications and registrations for solar
projects, assisting corporate in-house counsel with the negotiations related to
solar project development (e.g. power purchase agreements, solar rooftop and
land leases, and sub-contracts with companies providing Engineering,
Construction, and Procurement), and ongoing business development.

Rothstein & Scullin, P.C., Wyomissing, PA
Attorney, August 2009 to December 2010
¢ Reviewed, drafted, and negotiated contracts, for real estate, construction, and
services
s Met with clients to assist with estate planning; draft wills, trusts, and powers
of attorney
e Administered decedents’ estates

Redstone Company, Wyomissing, PA
Project Manager, August 2009 to December 2010

¢ Solicited quotes from subcontractors and negotiate terms for contracts in
connection with construction company specializing in competitive-bid public
housing rehabilitation projects

o Worked with Public Housing Authorities, architects, employees,
subcontractors, and suppliers to ensure projects run smoothly and comply
with contracts, laws, and regulations

U.S. Senate Committee on the Judiciary, Washington, DC
Legal Fellow, Office of Sen. Sheldon Whitehouse, Summer 2008
¢ Researched legislation, amendment proposals, and witness backgrounds;
drafted memoranda summarizing my findings in preparation for weekly
Committee hearings
e Met with lobbyists to discuss proposed legislation, and reported lobbyists’
concerns to Senator’s Chief Counsel

Lawyers’ Committee for Civil Rights Under Law, Washington, DC
Intern, Community Development Project, June 2007 to May 2008
¢ Researched and wrote memoranda on nonprofit corporations law and tax law
o Investigated and documented housing shortages on the Gulf Coast



VANESSA J STRAUSSER

712 Acacia Avenue, Reading, PA 12605 - Phone 484-650-2574 - vijstrausser@gmail.com

SKILLS & ABILITIES

EXPERIENCE

With a background in operations, supply, and sales, my experience
includes a multi-faceted understanding of the deregulated energy market
including familiarity with utility tariffs, energy supply agreements and market
indicators. Strengths include strong organizational skills evidenced by the
successful management thousands of customer accounts.

Evolution Energy Pariners, LLC

VICE PRESIDENT - CONTRACT AND RATE ANAYSIS

February 2015 — current

Coordinate RFP activities for large industrial to small commercial customers
including account compilation, RFP preparation and gathering supplier
responses. Anaglyze offers for RFP compliance and prepare concise
comparison for customer review. Negotiate pricing and contract terms to
maximize customer energy godls. Coordinate contract renewals to insure
contfinued customer coverage. Project revenue and audit commission
receipts.

UGI Energy Services, LLC

MANAGER - MARKETING PROGRAMS

March 2011 - February 2015

Develop and provide support for energy consultant program offered to
electric customers. Responsibilities include generating RFPs and compiling
supplier responses. Work with suppliers to ensure offers provide appropriate
terms to meet customer requirements. Maintain reporting on program
growth and commission expectations.

Oversee new refermral agent application process by providing program
education, processing contracts and channel requests to appropriate
area. Provide support to in-house managed agents including market
education, pricing offers, and customer management. Provide training
and support to sales assistants on operational rules, tariff, and pricing
requirements,

SALES ASSISTANT - NATIONAL ACCOUNTS

September 2007 - March 20171

Provide support to Vice President of National Accounts by coordinating all
aspects of account management including credit review, account setup,
pricing, contracts, and bocking deals. Assist customers with account status,
billing questions or other operational issues. Maintain familiarity with tariff
and utility rules for all LDCs within the company footprini,

SENIOR ANALYST - LIQUID FUELS

October 2004 - September 2007



EDUCATION

Track railcar and trucking activities at liquid fuel terminals. Develop process
and system programs to dispatch and invoice customer fuel sales. Manage
customer account balances by coordinating with sales department and
liquid fuel coordinator.

OPERATIONS ANALYST

November 2000 - October 2604

Project ddily customer energy needs through analysis of factors including
customer history and weather trends. Coordinate requirements with supply
department to ensure proper deliveries. Maintain customer supply pools
within ulility tolerances by balancing deliveries and usage on LDC
nomination platforms. Process customer enrollments and drops within
property times determined by utility rules. Coordinate with biling and sales
departments to provide usage information required for invoicing.

Exide Technologies

PURCHASING COORDINATOR

February 1998 — November 2000

Headed initiative to gather company-wide survey of vendors for commeon
supplies with the goal of combining purchasing power and realize savings.
Negotiated national supply agreements for items such as office equipment,
cell phones, and safety supplies.

GPU Energy

CUSTOMER SERVICE

July 1996 — February 1998

Provided sales and service support for Customer Solutions department.
Primary responsikilities included customer education on surge suppression
programs. Processed and fulfilled customer orders.

ALERNIA UNIVERSITY

Reading, Pennsylvania

1994 - 1996

Bachelor of Arts — Majoring in Accounting and Business Management

MCCANN SCHOOL OF BUSINESS

Mahanoy City, Pennsylvania

Associates in Arts — Majoring in Accounting and Business Management
1992 - 1994
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MICHAEL D. ROTHSTEIN

102 Pickering Way, Suite 508
Exton, PA 19341
(484) 690-4567

mrothstein@evolutionep.com

EDUCATION

Georgetown University Law Center, Washington, DC
Juris Doctor, May 2009
Energy-Related Coursework included: Natural Resources Law, Energy Problems
Seminar, Administrative Law, Environmental Law, Climate Change Law, Land

Use Law.

Pitzer College, Claremont, CA
Bachelor of Arts, with Honors, in Philosophy, May 2005

EXPERIENCE

Evolution Energy Partners LLC, Exton, PA
Vice President — Business Development, February 2015 to present
Current responsibilities include:

Supporting the growth of the company’s client-base through networking and
marketing efforts

Helping clients control energy costs (i.e. procurement assistance) and reduce
consumption via energy efficiency and renewable energy projects (1) help
clients control energy costs and/or reduce consumption

Expanding EEP’s range of capabilities while refining existing services

I’'m From The Future, LLC, Philadelphia, PA
Co-Founder, February 2014 to June 2015

Worked with partner to develop a new company providing digital marketing
services including search engine optimization and conversion rate
optimization

Duties included: analyzing clients’ websites and marketing plans,
recommending plans for improvement, overseeing sub-contractors’
implementation of the planned website and digital marketing improvements

Independent consultant, February 2013 to December 2014

Primarily provided consulting services to former employer, UGI HVAC
Enterprises, Inc., including assistance with: grant applications for combined
heat and power projects in PA, solar project applications/registrations in MD
and NJ, and solar sub-contractor issues management

Also provided consulting related to search engine optimization for internet-
based clients



UGI HVAC Enterprises, Inc., Colmar, PA
Business Process Leader, October 2011 to January 2013
Account Executive, December 2010 to October 2011
o Started as Account Executive within the UGI Performance Solutions division
- responsible for identifying potential customers and selling/developing
energy efficiency projects, solar projects, and combined heat and power
projects
e Promoted to Business Process Leader with responsibilities including:
oversight and improvement of energy projects execution, increasing the
adoption of internet-based business technology within UGI Performance
Solutions, timely completion of applications and registrations for solar
projects, assisting corporate in-house counsel with the negotiations related to
solar project development (e.g. power purchase agreements, solar rooftop and
land leases, and sub-contracts with companies providing Engineering,
Construction, and Procurement), and ongoing business development.

Rothstein & Seullin, P.C., Wyomissing, PA
Attorney, August 2009 to December 2010
o Reviewed, drafted, and negotiated contracts, for real estate, construction, and
services
o Met with clients to assist with estate planning; draft wills, trusts, and powers
of attorney
e Administered decedents' estates

Redstone Company, Wyomissing, PA
Project Manager, August 2009 to December 2010

¢ Solicited quotes from subcontractors and negotiate terms for contracts in
connection with construction company specializing in competitive-bid public
housing rehabilitation projects

e Worked with Public Housing Authorities, architects, employees,
subcontractors, and suppliers to ensure projects run smoothly and comply
with contracts, laws, and regulations

U.S. Senate Committee on the Judiciary, Washington, DC
Legal Fellow, Office of Sen. Sheldon Whitehouse, Summer 2008
¢ Researched legislation, amendment proposals, and witness backgrounds;
drafted memoranda summarizing my findings in preparation for weekly
Committee hearings
o Met with lobbyists to discuss proposed legislation, and reported lobbyists’
concerns to Senator’s Chief Counsel

Lawyers’ Committee for Civil Rights Under Law, Washington, DC
Intern, Community Development Project, June 2007 to May 2008
¢ Researched and wrote memoranda on nonprofit corporations law and tax law
¢ Investigated and documented housing shortages on the Gulf Coast



CHARLES J. HURCHALLA

2544 Veronica Drive
Chester Springs, Pa 19425
610-329-8288
churchalla@evolutionep.com

EXPERIENCE

Evolution Energy Partners LL.C, Exton, PA
President, January 2015 to present

Founded and currently operating EEP, an energy consulting and brokering company.
Acquired the core consulting business from UGI Energy Services, Inc., including all
active accounts (i.e. Energy Solutions, described below).

UGI Energy Services, Inc., Wyomissing, PA
Vice President — Energy Solutions, 2010 to 2015

Created and operated UGIES's energy consulting business as the electricity markets
became deregulated in Pennsylvania and other states in the Mid-Atlantic region.
Structured the Energy Solutions consulting operation using the broker model for
commodity procurement, which entailed the development of various supplier
relationships in order to competitively shop customers' electricity needs. Additional
services included energy efficiency projects (e.g. lighting upgrades).

Vice President - National Accounts, 2000 to 2010

Responsible for selling a full slate of energy products, including natural gas,
electricity, propane and fuel oil to commercial and industrial accounts with multiple
sites within company’s service territory. '
During this time, was instrumental in establishing UGIES's petroleum supply and
distribution network. This petroleum operation allowed the company to arbitrage
between natural gas and oil, which produced both substantial income for UGIES and
significant financial savings for its customers.

Conectiv Energy Supply, Inc., Newark, DE
Regional Vice President of Sales, 1999 to 2000

Responsible for developing the markets for various energy products.

Played a primary role in developing the company's “Total BTU” concept to provide
customers' ability to arbitrage between various energy products and reduce overall
cost of facilities' operations.

Petron Qil Corporation, Exton, PA
Vice President of Marketing, 1994 to 1998

Developed and implemented short and long-term marketing goals and plans.
Responsible for annual sales in excess of $150,000,000.

Redefined corporate mission and objectives to reflect changing energy environment
in a deregulated marketplace. Introduced propane, natural gas, and electricity supply
and services into product mix.



Sales Manager, 1992 to 1994
» Increased penetration into commercial and industrial sectors.

e Exercised marketing efforts and creative supply programs tailored to customers’
specific requirements.

¢ Utilized both physical supply and NYMEX hedging tools.

Y’s Buy Oil Company, Chester, PA
Sales Manager, 1991 to 1992
¢ Responsible for direct sales and marketing to commercial and industrial customers in
the tri-state area.
¢ Increased customer base 500% in two-year period.

Sales Representative, 1990 to 1991

¢ Directly responsible for outside sales and customer service which included door-to-
door sales of petroleum products, equipment and service contracts.

EDUCATION

Villanova University, Villanova, PA
Master of Business Administration, 1998
Concentration: Finance

Boston College, Chestnut Hill, MA
Bachelor of Arts, 1990
Major: Economics

Professional Courses:

¢ American Management Association:
o Financial Statement Analysis
o Sales and Business Writing
Commodities Educational Institute — Futures and Options Seminar
Dun and Bradstreet — Financial Analysis Seminar
o Energy Related Seminars:
o NYMEX and Physical Trading of Petroleum Products
o NYMEX and Physical Trading of Natural Gas
* Mobil Oil Corporation Refinery School
e American Petroleum Institute Refinery Process
¢ Duke University Chemistry for Professionals



VANESSA J STRAUSSER

712 Acacia Avenue, Reading, PA 19605 - Phone 484-650-2574 - vjstrausser@gmail.com

SKILLS & ABILITIES

EXPERIENCE

With a background in operations, supply. and sales, my experience
includes a multi-faceted understanding of the deregulated energy market
including familiarity with utility tariffs, energy supply agreements and market
indicators. Strengths include strong organizational skills evidenced by the
successful management thousands of customer accounts.

Evolution Energy Partners, LLC

VICE PRESIDENT - CONTRACT AND RATE ANAYSIS

February 2015 - current

Coordinate RFP activities for large industrial to small commercial customers
including account compilation, RFP preparation and gathering supplier
responses.  Analyze offers for RFP compliance and prepare concise
comparison for customer review. Negotiate pricing and contract terms to
maximize customer energy goals. Coordinate contract renewals to insure
contfinued customer coverage. Project revenue and audit commission
receipts.

UGI Energy Services, LLC

MANAGER - MARKETING PROGRAMS

March 2011 - February 2015

Develop and provide support for energy consultant program offered to
electric customers. Responsibilities include generating RFPs and compiling
supplier responses. Work with suppliers to ensure offers provide appropriate
terms to meet customer requirements. Maintain reporfing on program
growth and commission expectations.

Oversee new referral agent application process by providing program
education, procéssing confracts and channel requests to appropriate
area. Provide support to in-house managed agents including market
education, pricing offers, and customer management. Provide training
and support to sales assistants on operational rules, tariff, and pricing
requirements.

SALES ASSISTANT - NATIONAL ACCOUNTS

September 2007 — March 207}

Provide support fo Vice President of National Accounts by coordinating all
aspects of account management including credit review, account setup,
pricing, contracts, and booking dedls. Assist customers with account status,
billing questions or other operational issues. Maintain familiarity with tariff
and utility rules for all LDCs within the company footprint.

SENIOR ANALYST - LIQUID FUELS

Ocftober 2004 - September 2007



EDUCATION

Track railcar and trucking activities at liquid fuel terminals. Develop process
and system programs to dispatch and invoice customer fuel sales. Manage
customer account balances by coordinating with sales department and
liquid fuel coordinator.

OPERATIONS ANALYST

November 2000 — October 2004

Project daily customer energy needs through analysis of factors including
customer history and weather frends. Coordinate requirements with supply
department to ensure proper deliveries. Maintain customer supply pools
within utility toleronces by balancing deliveries and usage on LDC
nomination platforms. Process customer enrollments and drops within
property times determined by ufility rules. Coordinate with billing and sales
departments to provide usage information required for invoicing.

Exide Technologies

PURCHASING COORDINATOR

February 1998 — November 2000

Headed initiative to gather company-wide survey of vendors for common
supplies with the goal of combining purchasing power and realize savings.
Negoftiated national supply agreements for items such as office equipment,
cell phones, and safety supplies.

GPU Energy

CUSTOMER SERVICE

July 1996 - February 1998

Provided sales and service support for Customer Solutions department.
Primary responsibilities included customer education on surge suppression
programs. Processed and fulfiled customer orders.

ALERNIA UNIVERSITY

Reading, Pennsylvania

1994 - 1996

Bachelor of Arts — Majoring in Accounting and Business Management

MCCANN SCHOOL OF BUSINESS

Mahanoy City, Pennsylvania

Associates in Arts — Magjoring in Accounting and Business Management
1992 - 1994
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License or Permit Bond

License or Permit Bond No. _S-840707
NGM Insurance Company
Name of Insurance Company

4601 Touchton Rd East Ste 3400 Jacksonville, FL 32245-6000
Address of Insurance Company

KNOW ALL MEN BY THESE PRESENTS, That we, _Evolution Energy Partners, LLC

of 102 Pickering Way, Suite 508 Exton PA 19341 as Princi;ﬁal, and
NGM Insurance Company , a Florida Corporation, and Authorized to do business
in Illinois, as Surety, are held and firmly bound unto THE PEOPLE OF THE STATE OF ILLINOIS as
Obligee, in the sum of Five Thousand and 060/100 Dollars ($.5,000.00 )s

for which sum, we bind ourselves, our heirs, executors, administrators, successors and assigns, jointly and
severally, by these presents.

THE CONDITIONS OF THIS OBLIGATION ARE SUCH, That WHEREAS, the Principal has been or
is about to be granted a license or permit to do business to operate as an ABC (Agent, Broker, or
Consultant) under 220 ILCS 5/16-115C and is required to execute this bond under 83 Illinois Adnumstratlve
Code Part 454.80 by the Obligee.

NOW, Therefore, if the Principal fully and faithfully perform all duties and obligations of the Principal
as an ABC, then this obligation to be void; otherwise to remain in full force and effect.

This bond may be terminated as to future acts of the Principal upon thirty (30} days written notice by the
Surety; said notice to be sent to 527 East Capitol Avenue, Springfield, Illinois 62701, of the aforesaid State
of Illinois, by certified mail.

Dated this __ 25th  day of June , 2015

Evolution Energy Partners, LLC
Princip

Chayﬁilla

_M Insurance Company

o 2onsthy, 7. s

Tlmothy F. Conle Attomey- -Fact

68-11.-0024-02



@ NGM INSURANCE COMPANY POWER OF ATTORNEY

A member of The Main Street America Group
S-840707

KNOW ALL MEN BY THESE PRESENTS: That the NGM Insurance Company, a Florida corporation having its principal office
in the City of Jacksonville, State of Florida, pursuant to Article IV, Section 2 of the By-Laws of said Company, to wit:
"SECTION 2, The board of directors, the president, any vice president, secretary, or the treasurer shall have the power
and authority to appoint attorneys-in-fact and to authorize them to execute on behalf of the company and affix the seal
of the company thereto, bonds, recognizances, contracts of indemnity or writings obligatory in the nature of a bond,
recognizance or conditional undertaking and to remove any such attorneys-in-fact at any time and revoke the power
and authority given to them."
does hereby make, constitute and appoint Timothy F. Conley its true and lawful Attorney-in-fact, to make,
execute, seal and deliver for and on its behalf, and as its act and deed bond number S-840707 dated June 25, 2015
on behalf of **** Evolution Energy Partners, LLC **** .
in favor of lllinois Commerce Commission
for Five Thousand and 00/100 Dollars ($ 5,000.00 )
and to bind NGM Insurance Company thereby as fully and to the same extent as if such instrument was signed by the duly authorized
officers of the NGM Insurance Company; this act of said Attorney is hereby ratified and confirmed.

This power of attorney is signed and sealed by facsimile under and by the authority of the following resolution adopted by the Directors
of NGM Insurance Company at a meeting duly called and held on the 2nd day of December 1977,
Voted: That the signature of any officer authorized by the By-Laws and the company seal may be affixed by facsimile to any
power of attorney or special power of attorney or certification of either given for the execution of any bond, undertaking,
recognizance or other written obligation in the nature thereof; such signature and seal, when so used being hereby adopted
by the company as the original signature of such officer and the original seal of the company, to be valid and binding upon
the company with the same force and effect as though manually affixed.

IN WITNESS WHEREOQOF, NGM Insurance Company has caused these presents to be signed by its Assistant Vice President,

General Counsel and Secretary and its corporate seal to be hereto affixed this 20th day of March, 2013 ““mmm%"x
NGM INSURANCE COMPANY By: ~ 2__ BRI ;5 jf
Bruce R Fox “miomEn
Vice President, General Counsel and Secretary
State of Florida,
County of Duval

On this 20th day of March, 2013 before the subscriber a Notary Public of State of Florida in and for the County of Duval duly
commissioned and qualified, came Bruce Fox of the NGM Insurance Company, to me personally known to be the officer described
herein, and who executed the preceding instrument, and he acknowledged the execution of same, and being by me fully sworn, deposed
and said that he is an officer of said Company, aforesaid: that the seal affixed to the preceding instrument is the corporate seal of said
Company, and the said corporate seal and his signature as officer were duly affixed and subscribed to the said instrument by the authority
and direction of the said Company; that Article IV, Section 2 of the By-Laws of said Company 1s now in force.

IN WITNESS WHEREOF, I have hereunto set my hand and affixed by official seal at Jacksonville, Florida this 20th day of March, 2013

S O, @R

I, Brian J Beggs, Vice President of the NGM Insurance Company, do hereby certify that the above and foregoing is a true and correct
copy of a Power of Attorney executed by said Company which is still in force and effect. IN WITNESS WHEREOF, I have hereunto

set my hand and affixed the seal of said Company at Jacksonville, Florida this 25 day of June , 2015
“}M\munmma‘%

WARNING: Any unauthorized reproduction or alteration of this document is prohibited.
TO CONFIRM VALIDITY of the attached bond please call 1-603-358-1343.
TO SUBMIT A CLAIM: Send all correspondence to 55 West Street, Keene, NH 03431 Attn: Bond Claim Dept.
or call our Bond Claim Dept. at 1-603-358-1229.



S-840707

ILLINOIS NOTICE

This notice is to advise you that should any complaints arise regarding this bond, you
may contact the company at the following address:

NGM Insurance Company

4601 Touchton Road East, Suite 3400
Jacksonville, FL 32246-4486

Attn: Bond Dept

Or you many contact the Illinois Department of Insurance at:
Illinois Department of Insurance

Consumer Division or Public Services Section
Springfield, IL 62767

68-1L-0024-02 Rev 7.1.2010



