
Attachment I 

INTRODUCTION 

Energy Choice Solutions LLC, an energy broker that holds contracts with leading retail electricity and natural gas 

suppliers, provides web-based sales productivity services making it easier for sales agents to source and sell electricity 

and natural gas services to businesses. The company's vision is to fundamentally change how sales agents sell energy 

services lo businesses. Through technology that addresses many of the traditional energy sales process inefficiencies, 

Energy Choice Solutions Ll.C creates an efficient market lo help its agents assist business customers in selecting the 

best energy supplier. Jnilially, the focus of the Energy Choice Solutions LLC services portfolio is on energy 

procurement for electricity and natural gas services but over time the company expects lo offer additional value-add 

services lo the market including data analytics, energy management, and demand response. 

Energy Choice Solutions I.LC helps its sales agents minimize busy work and optimize sales results through side-by

sidc comparison of price quotes from leading energy suppliers, automated retrieval of historical usage information 

from utilities, easy comparison of energy suppliers to quickly identify the best product for a customer, automated 

generation of personalized electronic proposals, automated generation of energy contracts with electronic signature 

technology (DocuSign), and electronic management of all customer information. 

BENEFITS 

Through its unique web-based energy procurement system, Energy Choice Solutions I.LC creates benefits for all 

parties involved in the sales process: 

• Customers - businesses traditionally have only been able to select an energy supplier based on the limited 

energy supplier relationships that a broker may have in the market. With Energy Choice Solutions I.LC, 

customers have access to all leading energy suppliers in the market resulting in more options and in many 

cases lower rates. In addition. an easier to understand and strcan11inc<l sales process serves to minin1izc 

customer confusion and improve customer satisfaction with purchasing energy services. Having more buying 

options, lower rates, and a higher level of service helps realize the benefits of energy competition as envisioned 

by regulators. 

• REPs/ESCOs - energy suppliers uniquely benefit from working with Energy Choice Solutions LLC in several 

ways. First, many of the traditional sales support functions arc eliminated by automation through the energy 

procurement system which in turn reduces operational costs for energy suppliers and enables suppliers lo 

offer more competitive pricing to customers. Second, Energy Choice Solutions LJ.C enables suppliers to tap 

into new sales channels by virtue of the Energy Choice Solutions I.LC software making it easier for brokers 

to understand energy and profitably offer energy services lo their customers. Finally, Energy Choice Solutions 

LLC provides real-time win/loss reporting lo suppliers helping to pinpoint the exact reasons as to why a 

supplier may not have won an opportunity. Armed with this information, suppliers can adjust pricing and 

programs lo optimize sales results consistent with their company strategics. Never before has such statistically 

valid data been available to suppliers and this information further serves to help customers benefit from the 

lowest possible energy pricing. 

• Agents - the traditional energy sales process is manual and inefficient. Agents must contact suppliers through 

phone/email/fax to get energy quotes, manually generate energy proposals, manage paper-based energy 

contracts, and make many calls throughout the sales process lo gel updates from suppliers. Even the "broker 



portals" offered by many REl's/ESCOs require agents to learn many different software programs and enter 

lhc same customer information into multiple systems to get energy quotes. With the web-based Energy 

Choice Solutions I.LC energy procurement system, agents enter customer information one time and 

electronically manage all facets of the energy sales process through automated energy pricing quotes from 

leading suppliers, automated generation of energy proposals, execution of energy contracts with cSignalurc 

(DocuSign), and automated electronic communications with energy suppliers throughout the sales process. 

Further, the software is optimized for mobile devices so that agents can offer service lo customers where and 

when they need il. The result of these process improvements is that the agent reduces sales costs and can 

spend less time managing busy work and more time helping customers identify and select the best energy 

supplier for their business needs. In addition, all customer information, documentation, and 

con1n1unications is securely and electronically n1anagcd. 

AGENT TRAINING & CERTIFICATION 

Another key component of the Energy Choice Solutions Ll.C strategy is lo properly train and manage sales agents lo 

ensure compliance wilh stale regulations and improve the level of service provided to customers. Energy Choice 

Solutions LLC has developed ils own web-based training system whereby EVERY sales agent must complete a series 

of onlinc courses thal cover selling energy services and compliance with state regulations. Courses arc unique to each 

state and to each commodity within each state (i.e. electricity and gas). Each course includes a test that must be passed 

before an agent is certified lo sell electricity or gas services in a specific state. 

COMPANY HISTORY 

While Energy Choice Solutions I.LC was officially formed in August 2012, the services offered by the company have 

roots back to 2006. In Site Services (co-founder of Energy Choice Solutions I.LC), has been developing and managing 

commercial market sales and order management software applications for Retail Electricity Providers (REPs) and 

Energy Service Companies (ESCOs) across lhc country since 2006. In fact, over $5 million dollars has been invested 

in these energy sales process software applications over the past 8 years. The energy procurement system utilized by 

Energy Choice Solutions Ll.C leverages a large amount of these invcslmenls and therefore the services offered hy the 

company arc not based on untested technology. MDW Energy Partners has been providing energy procurement and 

energy management services to businesses since 20 I 0. 

Through providing commercial sales and order management software lo REPs/ESCOs and energy broker services to 

businesses, the founders of Energy Choice Solutions LI.C identified the need for a whole new way of delivering energy 

services to the business market through brokers. While RFPs/ESCOs have been investing in "broker portals" to 

replace traditional manual sales processes, these portals arc more designed to benefit REPs/ESCOs than the brokers 

who use the portals in providing service to customers. And since brokers represent about 65% of energy sales to the 

business market, providing true value lo brokers is a critical clement to improving the level of service provided to 

customers in realizing the objectives of energy market deregulation. 

After 30 months of developing and configuring the core technology for Energy Choice Solutions LLC use, the 

company launched a beta program in August 2013 with 7 agents in Texas. The beta program was extremely successful 

and no issues or challenges were identified. As a result, the decision was made to officially launch the system in 

November 2013. Since that time, Energy Choice Solutions LLC has added nearly 50 new agents in Texas and lhe 

company expects to have 200 lolal agents by the end of 2014. In addition, demand for expansion to additional states 

has been higher than originally expected forcing Energy Choice Solutions I.LC to accelerate its expansion plans. The 

current target is to enter an additional I 0 states beyond Texas before the end of 2014. 



BUSINESS AFFILIATIONS 

• TEPA - Energy Choice Solutions LLC is a member of The Energy Professionals Association (TEP A). TEI' A 

was established in April 2005 lo promote a standardized code of conduct among members, educate the 

community on energy initiatives and advocate legislative plans for the deregulated energy market. A 50 I 

(c)(6) organization composed of Aggregalors, Brokers, and Consultants (A/B/Cs), Retail Energy Providers 

(REPs) and affiliate members, TEI' A specializes in providing market knowledge to help consumers make the 

best energy procurement choices and lo uphold the integrity of deregulated retail energy markets across the 

country. For n1orc inforn1ation visit \V_\Y\\'.)~'P<HI_0iL_(_!rg.. 

• ista- Energy Choice Solutions LLC has a strategic partnership with isla North America (www.ista-nc1 .• om), 

a leading provider of billing, customer management, hosted EDI and on-demand information exchange 

services for energy companies. Automating traditional energy sales processes is a fundamental strategy of 

Energy Choice Solutions LLC and one component is management of historical energy usage information. 

The process of requesting historical usage information is almost always a manual process by energy brokers 

and as a result a very lime-intensive activity including the generation of Letters of Authorization (LOAs), 

sending bislorical usage requests lo utility companies, and then sending historical usage files lo REPs/ESCOs 

for energy price quotes. Energy Choice Solutions LLC has automated this entire process from DocuSign

cnablcd 1.0As lo automated delivery of historical usage information lo REPs/ESCOs. A key clement of this 

automated process is an Electronic Data Interchange (EDI) transaction to obtain historical data from utility 

companies. As a strategic partner, ista is certifying Energy Choice Solutions Ll.C as an FD! broker in all utility 

areas and in all states that offer this EDI option (currently over 50 utility companies). To tbe best of its 

knowledge, Energy Choice Solutions I.LC will be the first energy broker in the country to automate the 

historical usage data process via EDI across multiple states. This investment streamlines the sales process to 

in1provc custon1cr satisfaction, reduce errors and rc\vork, and rcn1ovcs costs for all parties involved. 

ELECTRIC POWER & GAS SUPPLIERS 

Energy Choice Solutions LLC currently has six (6) energy supplier contracts in place for Illinois including: 

• Champion Energy (electric only) 

• Constellation Energy (electric and gas) 

• Green Mountain Energy (electric only) 

• l ludson Energy (electric and gas) 

• Reliant Energy (electric only) 

• Spark Energy (electric and gas) 

Energy Choice Solutions Ll.C is currently in the process of expanding the supplier list above to include additional 

providers offering service in Illinois. Energy Choice Solutions LLC's supplier strategy in all stales is to maintain broker 

agreements with only leading national and regional suppliers --- and Energy Choice Solutions LLC never intends to 

have agreements witb all suppliers available in a market. Leading providers are defined as suppliers that arc financially 

stable, have solid customer ratings as detailed in the latest industry research studies (e.g. DNV GI. research), offer 

competitive energy rates, and offer competitive broker compensation plans. 



Attachment 2 

I. Doug Brennecke, Partner of Energy Choice Solutions LLC, certify that this application (including supporting 

documents and schedules if necessary) meets the requirements of Section 16- J J SC of the Act. l454.40(<l)(l) I 

)~-
Doug Brennecke, Partner 

Energy Choice Solutions LLC 

: c4ill 



Attachment 3 

Energy Choice Solutions LLC currently operates as a broker in the stale of Texas in a manner similar lo that 

contemplated under Section 16-11 SC of the Act. Further, Energy Choice Solutions Ll.C has not ha<l any complaints 

filed against it for its provision of any services in the electric or gas industry in this or any other jurisdiction. 

Stemming from its successful launch in Texas, Energy Choice Solutions LLC is now actively expanding its footprint 

to additional stales with active energy market competition. 

The company's expansion plans involve activities associated with five (5) primary components including: 

• State Business Certificates - certificate to conduct business in a state 

• Broker Licenses - license to conduct business as an energy broker 

• Broker EDI Certification - certification lo conduct business electronically with utility companies 

• Supplier Contracts - energy broker contracts with suppliers to sell electricity and natural gas services 

• Energy Procurement System Development - slate-specific development of the energy procurement system 

Energy Choice Solutions LLC is currently focusing in expansion into 12 additional states beyond Texas. The current 

target launch date in the stale of Illinois is 8/15/14. The chart below summarizes the slalus of expansion activities for 

the components described above in terms of the completion or expected completion <late (future dales): 
-

State Broker Broker EDI Current Supplier Energy Procurement Target 
Services 

Certificate License Certification Contracts System Launch Date 

CA (;as 3/28/14 
Not 

Required 
Nol Available 4 8/30/14 TBD 

- ·~· 

CT 
Electric 

(;as 
3/28/14 4/30/14 5/30/14 4 7/1/14 8/15/14 

--~-

DC 
Electric 

2/20/14 'i/30/14 
Ci as 

6/30/14 1 711/11 8/15/11 

IL 
Electric 

3/5/14 4/30/J 4 
Ci as 

Not Available 7 8/30/14 8/15/!4 

MA 
Electric 

3/28/14 1/30/14 
<ias 

6/30/14 5 5/30/14 7/1/14 
·-· 

MD 
Electric 

3/28/ H 4/30/[ 1 
Ci as 

6/30/14 5 5/30/14 7/l/[4 
·-

NH 
Elei:tric 

Clas 
3/1()/1'I 4/30/11 5/30/ 1'l 2 5/30/14 8/l 5/14 

--------- -

NJ 
Electric 

2/20/ 11 3/28/14 
Ci as 

5/30/1'1 6 5/30/14 7/1/1'! 
---~--- -

NY 
Elcctrii: 

3/28/14 
Nol 

Required Cias 
Not Available 7 8/30/H Tim 

- ----------

OH 
Elei:tric 

2/20/I 1 4/30/14 
Ci as 

6/30/14 6 5/30/11 7/l/H 

PA 
Electric 

3/28/1 'l '1/30/14 
c;as 

6/30/14 6 5/30/!4 711114 
"-

RI 
Electric 

c;as 
3/28/14 1/30/l 4 5/30/[4 3 7/1/14 8/l 5/l 4 

·-- --

TX Electric 8/27/l 2 
Not 

Required 
Not Available 7 8/l/13 l I/ 1/13 

---- ___ ,, ______ 
-·--~---

---------------~-----------------------------------~ 

5 111 



Attachment 4 

Doug Brennecke 

Doug has 27 years of business experience helping businesses improve business performance through technology and 

business process automation in the financial and energy sectors. 18 of Doug's 27 years of business experience involved 

business enterprise n1anagcria] responsibilities. 

Employer From To Title Managerial Duties 

• Manage lca1n of 6 soft \Varc developers 

• Manage tca1n of 3 account n1anagcrs 

• Idcnlify and docu1ncnt business rcquirc1ncnts for each client 
lnSite VP, Technology & 

8/20116 Present software project 
Services LJ,(~ C:licnt Services 

• J)cvclop t:otnpany product/service strategics and business plans 

• Manage enterprise class business infrastructure to support five 
(5) tnission critical web-based business process applications 

l~ntcrprise (:on tent • l)ircct sales for hnaginc Solutions' Southeast 'l'crritory 
Iinaginc 

1/2005 7/2006 Manage1nent Sales • Responsihlc for S4M annual sales 1nargin quota for 
Solutions 

l)ireclor soft\-vare and services 

• Manage sales and business developtncnt activities for 

Vice-President, 
C~o1nputhink's View Wise Enterprise (~on tent Managc1nent 

solutions for all of North A1nerica 
(~on1pu'l'hink 5/2003 12/2001 North A1nerican 

Responsihle for S4M+ annual sales quota of content • 
Sales 

n1anage1nent software 

• Manage all key national accounts 

• Responsible for all alliance partner sales and 

tnanage1nent activities for SER's Mid~'l'icr Financial 

SER Senior Manager of 
Solutions in the U.S., South A1nerica, Latin A1ncrica, and 

Solutions 
7/2002 1/21103 

c:hannel Sales 
Mexico \Vith core hanking providers, V AHS, and syste111 

integrators. 

• Supervised the niarkcting tca111 in i1nplerncnling 

advertising and pro1notion activities 
--~~·--

• Responsible for all product 1nanage1nent, 1narketing, and 

pre~sales operations for the Plexus J)ivision and 

Banc'I'ec's EC:M Solutions (Jroup. J)rove $60M in annual 

l)irector of Product revenues of enterprise workflow, business process 
BancTec 111/1997 6/2002 

Marketing n1anage1nent solutions, docu1nent in1aging solutions, 

scanners, and in1age archive solutions. Reported directly 

to the c;eneral Manager and provided leadership and 

guidance to the BancTec Managen1ent. 

IBM Global 
Enterprise c:ontcnt 

• c:onsulted with Fortune l 00 clients to design EC:M 

Services 
l 0/1995 9/1997 Managc1ncnt 

solutions. 
c:onsultant 

Senior Software • l)eveloped software applications for check in1aging and 
BancTec 1/1991 9/1995 

Engineer ren1ittance processing solulions. 

Senior Software • l)eveloped software applications for secure electronic 
E-Syste1ns 8/1986 3/1991 

Engineer defense syste1ns. 

6 I l l 
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Miles Higgins 
Miles Higgins has over 28 years of diversified operational, marketing and financial experience with expertise in strategic 

planning and business operations management. 24 of Miles' 28 years of business experience involved business 

enterprise managerial responsibilities. 

Employer Front To Title Managerial Duties 

MDW • Energy broker firn1 providing electric procure1nenl services lo 

Energy 8/2010 Present Founder & Partner businesses in 'l'exas 

Partners • Iiesponsible for supplier relationships and business operations 

• Completed a full strategic analysis for one of the largest ESCOs in 
the northeast along with the in1ple1nentation of a business process 
aulotnation sysle1n to strcarnlinc opcralions 

• Assisted a large retail energy provider with their entry into the 

Sage Mark President & ·rexas retail electric 1narket 
8/2009 Present 

I.LC Founder • l)evelope<l a prepaid progra111 for one of the largest REPs in Texas 

• Active involve1nent \Vith sn1art rneter regulatory proceedings in 

Texas 

• Representing a n1ajor industry tnarketing association at Texa.;; 
PUC: rncelings 

• Responsible for establishing the fra1nework to support a 

con1petitive retail electric provider in the Texas 

(\)-Founder and 
deregulated utility rnarket 

• Established policies and procedures for n1anaging the 
Star'rex 

5/2001 7/2009 
Senior Vice 

day-to-day back office operations 
Power President 

• Recruited and trained n1anage1nenl and staff to support 
()perations 

business functions 

• Identified and established strategic relationships with key 
business partners 

• Responsihle for the 1nanaging to day-to-day back office 
support 

• Supported the network infrastructure, data 
GEXA 

Energy 
2/20112 1/2004 Vice President transfer/storage require1nents and billing syste1n 

• Established processes for n1anaging daily hilling and 

payrnent processing to produce a cost effective hack 
office 

• hnple1nented end-to-end back office solutions to clients 

entering the deregulated utility 1narkets, including rule 
processing, 1nultiple vendor integration and n1anagc1nent 

l)irector of 
reporting 

ExoLink • Established process and procedures to effectively 
5/1999 1/2002 Account 

(~orporation 
Manage1nent 

co1111nunicate operational issues internally and between 
the client and third parties 

• Maintained constant contact with client senior 

rnanage1nent to understand their operational challenges 
and developed long tern1 solutions 



Attachment 5 

Doug Brennecke 

Managing Member 

Marcie Zlotnik 
-

Advisor 

I I I I 
SALES& BUSINESS OPERATIONS & PRODUCT& FINANCE& 

MARKETING DEVELOPMENT SUPPLIER MGMT. TECHNOLOGY ADMINISTRATION 

Wes Matthews Dale Stewart Miles Higgins Doug Brennecke Miles Higgins 

8 j 11 



Attachment 6 

Doug Brennecke 
Doug has 8 years of experience in the electric industry developing software solutions for Retail Electric Providers (REPs) 

and Energy Service Companies (ESCOs) across the country. 

Employer From To Title Managerial Duties 

• IJcsigncd, developed, in1plc1ncntc<l, an<l 1nanagcd con11ncrcial 

1narkct sales and order 1nanagc1ncnt software applications for 

Retail Electricity Providers (REPs) and Energy Service 

c:o1npanies (ESCX)s) across the country. 

• Through his work with clients such as I)ircct Energy an<l 

c:onslcllation, l)oug has acquired in~<lcpth knowledge on how 

the conuncrcial 1narkct energy sales process operates fro111 
lnSitc VP, Technology & tnanaging prospect inforn1alion all the way through hilling 

8/2006 Present 
Services LLC: (Jicnt Services systcrn enrolhnent. 

• l)oug's energy 1narket softv..rare solutions redefined 1nany of the 

traditional and inefficient sales processes associated with 

inanaging brokers, 1nanaging historical usage requests, 

generating price quotes, generating energy proposals, 

generating energy contracts, perfonning aulon1atc<l crt'dit 

checks, processing energy contracts, n1anaging sales 

conunissions, and integration with.:ncrgy hilling syste1ns. 

9 I 11 
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Miles Higgins 
For the past 15 years, Miles has specialized in the restructured utility sector with an emphasis on the deregulated electric 
and natural gas industries. Miles has served as a senior executive at two retail electric providers in Texas, an electric 

industry consultant with major energy companies and industry organizations as clients, and as an energy broker in 

Texas. 

Employer From To Title Managerial Duties 

MDW • Energy broker finn providing electric procurcn1ent services to 

F.ncrgy 8/20 I 0 Present f.'oun<lcr & Partner husincsscs in 'l'cxas 

Partners • Responsible for supplier relationships and business operations 
-~ 

• C\nnpletc<l a full strategic analysis for one of the largest ESC:C)s in 

the northeast along with the in1plc1ncntalion of a business process 

auto1nation systc111 to strca1nlinc operations 

• Assisted a large retail energy provider with their entry into the 

SageMark President & Texas retail electric inarkct 

LLC 
8/2009 Present 

Founder • l)cvclopcd a prepaid progra1n for one of the largest REPs in Texas 

• Active involve1nent with s1narl 1netcr regulatory proceedings in 
·rexas 

• Representing a 1najor industry 1narketing association at Texas 

PU(~ 1neetings 

• Responsible for estahlishing the frarncwork to support a 

con1petilive retail electric provider in the Texas 

( :o-- Founder and 
deregulated utility market 

• Established policies and procedures for 1nanaging the 
StarTex Senior Vice 

Power 
5/2001 7/2009 

President 
day- to-day hack office operations 

• Recruited and trained n1anage1nent and staff to support 
( )peralions 

business functions 

• l<lenlificd and established strategic relationships wilh key 

business partners 
·-

• Responsible for the rnanaging to day~to-day back office 

support 

• Supported the network infrastructure, data 
CEXA 

2/2002 1/2001 Vice President transfer/storage req_uiren1cnts and hilling syste1n 
Energy 

• Established processes for n1anaging daily hilling and 

pay1nent processing lo produce a cost effective back 

office 

• hnplen1ented end-to-end hack office solutions to clients 

entering the deregulated utility rnarkets, including rule 

processing, 1nultiple vendor integration and 1nanage1ncnt 

l)irc(lor of 
reporting 

ExoLink • Established process and procedures to effectively 
5/1999 1/2002 Account 

t:(Jrporalion 
Manage1nent 

conununicatc operational issues internally and between 

the client and third parties 

• Maintained constant contact \Vi th client senior 

1nanagen1cnt to un<lcrslanJ their operational challenges 

and developed long tern1 solutions 

JO J 11 



Dale Stewart 
Dale has 9 years of experience in the electric industry acting as an energy broker in the state of Texas. 

Employer From To Title Managerial Duties 

• t=sc; Affiliates is a recognized leader in the n1aster agent/broker 

n1arkctplacc and ainong the largest n1aster agents in Texas, 

supporting over 50 co1npanics and individuals in their 

CSG 
enterprise sales initiatives 

2/2002 Present Founder & Partner • Responsible for establishing and directing all day-to-day 
Affiliates 

operations of this $25 1nillion co1npany 

• Began providing energy services as a broker in 2005 in the state 

of'l'cxas and over the past several years, energy broker revenues 

have grown trcn1cndously for c~sc; 

Wes Matthews 
W cs has nearly 4 years of experience in the electric industry acting as an energy broker in the state of Texas. 

Employer From To Title Managerial Duties 

• Energy broker finn providing electric procurcrncnt services lo 

MOW businesses in Texas 

Energy 8/2010 Present Founder & Partner • Rcsponsihle for business dcvelop1ncnt, sales, and custon1cr 

Partners support 

• 

11 I I I 



OFFICE OF THE SECRETARY OF STATE 
JESSE WHITE • Secretary of State 

MARCH 05, 2014 

INCORP SERVICES INC 
901 S 2ND ST STE 201 
SPRINGFIELD, IL 62704-7909 

RE ENERGY CHOICE SOLUTIONS LLC 

DEAR SIR OR MADAM: 

0465923-6 

IT HAS BEEN OUR PLEASURE TO APPROVE YOUR REQUEST TO TRANSACT BUSINESS 
IN THE STATE OF ILLINOIS. ENCLOSED PLEASE FIND THE APPROVED 
APPLICATION FOR ADMISSION. 

PLEASE NOTE! THE LIMITED LIABILITY COMPANY MUST FILE AN ANNUAL REPORT 
PRIOR TO THE FIRST DAY OF THIS MONTH OF QUALIFICATION NEXT YEAR. 
FAILURE TO TIMELY FILE WILL RESULT IN A $300 PENALTY AND/OR REVOCATION. 
A PRE-PRINTED ANNUAL REPORT WILL BE MAILED TO THE REGISTERED AGENT AT 
THE ADDRESS ON OUR RECORDS APPROXIMATELY 45 DAYS BEFORE THE DUE DATE, 

MANY OF OUR SERVICES ARE AVAILABLE AT OUR CONTINUOUSLY UPDATED WEBSITE. 
VISIT WWW.CYBERDRIVEILLINOIS.COM TO VIEW THE STATUS OF THIS COMPANY, 
PURCHASE A CERTIFICATE OF GOOD STANDING, OR EVEN FILE THE ANNUAL REPORT 
REFERRED TO IN THE EARLIER PARAGRAPH. 

SINCERELY YOURS, 

JESSE WHITE 
SECRETARY OF STATE 
DEPARTMENT OF BUSINESS SERVICES 
LIMITED LIABILITY DIVISION 
(217) 524-8008 



Form LLC-45.5 
Ma 2012 
Secretary of State 
Department of Business Services 
Limited Liability Division 
501 S. Second St., Rm. 351 
Springfield, IL 62756 
217-524-8008 
www.cyberdriveilllnois.com 

Payment must be made by certHt 
check, cashier's check, Illinois attorney' 
check, C.P.A.'s check or money ord 
payable to Secretary of State. 

Illinois 
Limited Liability Company Act 

Application for Admission to 
Transact Business 

SUBMIT IN DUPLICATE 
Type or Print Clearly. 

Thia space tor use by Secretary of State. 

Fiiing Fee: $500 ) 

Penalty: $ 
1 
~ 

Approved: jY 

1. Limned Liabllily Company Name: Energy Choice Solutions LLC 

04659236 
FILEI 

This space for use by Secrettlry ol Slate. 

MAR 0 5 /O!ll 

JE8:>c \ .· '. 
SECRETf\!:N O' ::·,· 

2. AssumedName: __________ ----------------------------
(Thls Item le only appllcable If the company name In Item 1 la not available for UGe In llllnola, in which eau form 
LLC 1.20 muat be completed and submitted with thla application.) 

3. Jurisdiction al Organization: _T~e~x~a=s~------------------------------

4. Date of Organization: _8"'/""2""7'"'/2"'0'--1"'2'----------------------------

5. Period of Duration: Per etual 
~~~~--------------------~---------~ 

(Enter Perpetual unless there is a Date of Dissolution provided in the agreement, in which case enter that date.) 

6. Address of the Oflice required to be maintained in the jurisdiction of its organization or, tt not required, of the Principal Place of 

Business: (P.O. Box alone or c/o is unacceptable.) 

15455 Dallas Parkway, Suite 1400 
Number 

Addison TX 
City, State 

7. Registered Agent: lnCorp Services, Inc. 
First Name 

Registered Office: 901 S 2nd St, Ste 201 
(P.O. Box alone or cJo 
Is unacceptable.) 

Number 

Springfield 
Crty 

Street Suite# 

75001 

Middle Name Last Name 

Street Suite# 

Illinois 62704-7909 
np Code 

8. If applicable, Date on which Company first conducted business in Illinois: -------------------

(continued on back) 

Printed by authority o1 the State of Illinois. June 2013 - 1 - LLC 17. 14 



LLC-45.5 

9. Purpose(s) for which the Company is Organized and Proposes to Conduct Business In Illinois: -----------

Broker of electricity and natural gas services in markets where customers have a choice of 

energy providers. 

10. The Limiled liability Company: (check one) 

a. ~ is managed by the manager(s) (list names and addresses.) 

Doug Brennecke 15455 Dallas Parkway, Suite 1400 Addison, TX 75001 

b. 0 has management vested in the members(s) (List names and addresses.) 

______ " __________________ _ 

11. The Illinois Secretary of State is hereby appointed the agent of the llmtted llabiltty Company for service of process under 
circumstances set forth in subsection (b) of Section 1·50 of the Illinois limited Liability Company Act 

12. This appllcatlon Is accompanied by a Certttlcate of Good Standing or Existence, duly authenticated wtthln the last 60 
days, by the officer of the state or country wherein the LLC Is formed. 

13. The undersigned affirms, under penallles of perjury, having authority to sign hereto, that this application for admission to transact 
business Is to the best of my knowledge and belief, true, correct and complete. 

Doled: 2/20/2014 
Month, Day, Year 

Doug Brennecke, Managing Member 
Name and Trtle (type or pnnt) 

If applicant is signing for a Company or other Entity, state Name 
of Company and indicate whether it is a member or manager of the LLC. 



License or Permit Bond 

License or Permit Bond No 1080820 
Lexon Insurance Company 

10002 Shelbyville Rd, Suite 100, Louisville, KY 40223 

KNOW ALL MEN BY THESE PRESENTS, That we, Energy Choice Solutions LLC as 

Principal, and Lexon Insurance Company, a Texas Corporation, and authorized to do business in 

Illinois, as Surety, are held and firmly bound unto THE PEOPLE OF THE STATE OF ILLINOIS as 

Obligee, in the sum of FIVE THOUSAND AND N0/100 Dollars ($5,000.00), for which sum, we bind 

ourselves, our heirs, executors, administrators, successors and assigns, jointly and severally, by 

these presents. 

THE CONDITIONS OF THIS OBLIGATION ARE SUCH, That WHEREAS, the Principal has 

been or is about to be granted a license or permit to do business to operate as a Broker under 220 

ILCS 5/16-115C and is required to execute this bond under 83 Illinois Administrative Code Part 

454.80 by the Obligee. 

NOW, Therefore, if the Principal fully and faithfully perform all duties and obligations of the 

Principal as a Broker, then this obligation to be void; otherwise to remain in full force and effect 

This bond may be terminated as to future acts of the Principal upon thirty (30) days written 

notice by the Surety; said notice to be sent to 527 East Capitol Avenue, Springfield, Illinois 62701, of 

the aforesaid State of Illinois, by certified mail. 

Dated this 10th day of March, 2014. 

=E"'n=e,,,.rg,_.y._C-=-oh=o-"'ic=e'--'S~o""l"'u=ti=o~n=s-=L=L~C~}2-+--... "". =-'/!<.-~~~-Principal 

by:~ 

Lexon Insurance Company Surety 

byfi~t'-
Blaine Allen, Attorney-in-Fact 

Revised 9/18/12 
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IMPORTANT NOTICE 

TO OBTAIN INFORMATION OR MAKE A COMPLAINT: 

You may call Lexon Insurance Company telephone number for 
information or to make a complaint at: 

615-250-3040 

You may also write to Lexon Insurance Company at: 

Attn: Claims Department 
256 Jackson Meadows Drive 

Hermitage, TN 37076 

You may contact the Texas Department of Insurance to obtain 
information on companies, coverages, rights or complaints at: 

800-252-3439 

You may write the Texas Department of Insurance at: 

P.O. Box 149104 
Austin, TX 78714-9104 

ATTACH THIS NOTICE TO YOUR BOND. This notice is for 
information only and does not become a part or a condition of the 
attached document and is given to comply with Section 2253.048, 
Government Code, and Section 53.202, Property Code, effective 

September 1, 2001. 



POWER OF ATTORNEY LX- 079352 

Lexon Insurance Company 
KNOW ALL MEN BY THERE PRESENTS, that LEXON INSURANCE COMPANY, a Texas Corporation, with its principal office in 

Louisville, Kentucky, does hereby constitute and appoint: 
William D. Baldwin, Brent Baldwin, Brock Baldwin, Brady K. Cox,* 

Blaine Allen*************************************************************************************************************** 

its true and lawful Attorney(s)-ln-Fact to make, execute, sear and deliver for, and on its behalf as surety, any and all bonds, undertakings or other 
writings obligatory in nature of a bond. 

This authority is made under and by the authority of a resolution which was passed by the Board of Directors of LEXON INSURANCE 
COMPANY on the 1" day of July, 2003 as follows: 

Resolved, that the President of the Company is hereby authorized to appoint and empower any representative of the Company or other 
person or persons as Attorney-In-Fact to execute on behalf of the Company any bonds, undertakings, policies, contracts of indemnity or other 
writings obligatory in nature of a bond not to exceed $2,000,000.00 Two Million********************************************************** 
dollars, which the Company might execute through its duly elected officers, and affix the seal of the Company thereto. Any said execution of such 
documents by an Attorney-In-Fact shall be as binding upon the Company as if they had been duly executed and acknowledged by the regularly 
elected officers of the Company. Any Attorney-ln~Fact, so appointed, may be removed for good cause and the authority so granted may be 
revoked as specified in the Power of Attorney. 

Resolved, that the signature of the President and the seal of the Company may be affixed by facsimile on any power of attorney granted, 
and the signature of the Assistant Secretary, and the seal of the Company may be affixed by facsimile to any certificate of any such power and 
any such power or certificate bearing such facsimile signature and seal shall be valid and binding on the Company. Any such power so executed 
and sealed and certificate so executed and sealed shall, with respect to any bond of undertaking to which it is attached, continue to be valid and 
binding on the Company. 

IN WITNESS THEREOF, LEXON INSURANCE COMPANY has caused this instrument to be signed by its President, and its Corporate 
Seal to be affixed this 21" day of September, 2009. 

ACKNOWLEDGEMENT 

LEXON INSURANCE COMPANY 

BY_~a~. ~~c__,~~~, i'.----
David E. Campbell 

President 

On this 21 51 day of September, 2009, before me, personally came David E. Campbell to me known, who be duly sworn, did depose and 
say that he is the President of LEXON INSURANCE COMPANY, the corporation described in and which executed the above instrument; that he 
executed said instrument on behalf of the corporation by authority of his office under the By-laws of said corporation. 

AMYL. TAYLOR 
Notary Public- State of Tennessee 

Davidson County 
My Commission Expires O 1-09-16 

CERTIFICATE 

BY ~.rl,lf~ 
Notary Public 

I, the undersigned, Assistant Secretary of LEXON INSURANCE COMPANY, A Texas Insurance Company, DO HEREBY CERTIFY that 
the original Power of Attorney of which the forgoing is a true and correct copy, is in full force and effect and has not been revoked and the 
resolutions as set forth are now in force. 

Signed and Seal at Mount Juliet, Tennessee this __ l_O_t_h_ oay of l'hrch . 20~ 

BY~~-,-· c---=--<J~. -·~-=---'-
Andrew Smith 

Assistant Secretary 

"WARNING; Any person who knowingly and with intent to defraud any insurance company or other person, files and application for insurance of claim 
containing any materially false information, or conceals for the purpose of misleading, information concerning any fact material thereto, commits a 
fraudulent insurance act, which is a crime and subjects such person to criminal and civil penalties." 


