
ROBERT J. KREPPEL 
E-Mail: RKreppel@AmericanPowerParlners.com Office: (716) 631-1518 

PROFESSIONAL EXPERIENCE 

American Power Partners LLC. Buffalo. New York 2010 - present 
President and Founder. American Power Partners LLC (APP) markets electricity in competitive 
markets in Maryland and Pennsylvania. APP also holds a license in the District of Columbia. 

U.S. Energy Partners LLC. Buffalo. New York 2003 - present 
U.S. Energy Partners LLC, President and Founder. Provide leadership in starting the company as a 
new entrant in the marketing of electricity. The company markets electricity to industrial, commercial 
and residential customers in New York State. U. S. Energy Partners focuses on the sale of 
discounted retail electricity. This company was sold in 2010, and reacquired in 2012. 

NATIONAL FUEL, Buffalo, New York 1993 - 2001 

President - National Fuel Resources, Inc. (1995 - 2001 ) 
Vice President- National Fuel Resources, Inc. (1993 - 1995) 
Provide leadership and direction to a $100 million energy marketing subsidiary of National Fuel Gas 
Company. The company markets natural gas to industrial and commercial customers in New York, 
Pennsylvania, and New Jersey, and also to wholesale customers in the northeastern United States. 

Primarily responsible for launching marketing initiatives, establishing gas supply and transportation 
arrangements, developing and implementing a strategic direction for the organization, and capitalizing 
on change in the market and regulatory environments. Establish partnering relationships with 
outsource service providers. Direct the company's core teams engaged in marketing and sales, gas 
supply, risk management, and administration. 

President - N.F.R. Power, Inc. (1998 - 2001) 
Initiated and led efforts to diversify into the electric industry by acquiring electric generation assets and 
developing retail electric marketing programs. 

• Negotiated and consummated acquisitions, achieving company strategic objectives. 

• Formed joint venture with an electric utility, facilitating the purchase of electric generating assets. 

• PartiCipated in NYSEG and Niagara Mohawk programs that allow industrial, commercial, and 
residential customers to purchase electric energy in a competitive marketplace. 

CITIZENS NATIONAL GAS COMPANY, Boston. Massachusetts 

Vice President 

1991 -1993 

Led a wholesale trading team engaged in sales of natural gas to utilities in the eastern United States. 
Responsible for directing the company's marketing activities, as well as legal and regulatory affairs. 
Supervised three satellite offices serving industrial and commercial markets. 

• Led regulatory efforts in proceedings before the Federal Energy Regulatory Commission, creating 
new marketing opportunities for one of the largest independent gas marketing organizations in the 
newly competitive wholesale natural gas marketplace. 

• Negotiated long-term gas sales agreements with major utilities in the United States. 
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ROBERT J. KREPPEL 

PROFESSIONAL EXPERIENCE (Continued) 

NATIONAL FUEL GAS DISTRIBUTION CORPORATION. Buffalo. New York 

Senior Attorney (1987 - 1991); Attorney (1983 - 1987) 

KPMG (formerly Peat Marwick Mitchell and Co.). Buffalo. New York 

Accountant / Member of Audit Team, specializing in the financial services industry. 

EDUCATION AND CREDENTIALS 

STATE UNIVERSITY OF NEW YORK AT BUFFALO (S.U.N.Y.), Buffalo, New York 

Juris Doctor, School of Law, 1983 

B.S., Business Management (concentration in Accounting), cum laude. 1979 

Certified Public Accountant, New York State 

PRESENTATIONS AND PUBLIC APPEARANCES 

• "Retail Wheeling - Fact and Fiction," World Energy Conference, Atlanta, Georgia, 1997 

• "Strategies for the Competitive Environment, " Gas Mart/Power, Chicago, Illinois, 1997 
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1983-1991 

1979 - 1980 

• "The Evolution of the Competitive Market in Natural Gas," National Industrial Energy Symposium, 
Newark, New Jersey, 1996 

• "Strategies in Retail Wheeling," Power Marketing ASSOCiation, Washington, D.C., 1996 

• "National Fuel Resources - The Retail Marketing Vision," National Fuel Gas Company Investment 
Analyst Seminars. Presented vision and strategy for future growth, along with a review of finanCial 
results of the company, New York, New York, 2000, 1997, 1995. 

• "Deregulation of the ElectriC Market," Opportunities in the deregulated market for virtual municipal 
utilities. Bemus Point, New York. 2002. 

PROFESSIONAL AFFILIATIONS/BOARD POSITIONS 

Board of Directors - S.U.N.Y. at Buffalo Law School Alumni Association, 2000 

Community Council - Buffalo Niagara Partnership, 2000 

Board of Directors, SI. Gregory the Great School, 1998 - 2002 

New York State Bar Association; American Bar Association, Florida Bar Association, 1984 - 2002 

SI. Joseph's Collegiate Institute Board ofTrustees, 2010 - present 



EXPERIENCE: 

c. Neil Hayden 
8205 Main Street, Suite 11 

Williamsville, NY 14221 
Phone: (716) 631-0371 

nhayden@americanpowerpartners.com 

U.S. ENERGY PARTNERS LLC - Williamsville, NY 
Vice President 

AMERICAN POWER PARTNERS LLC - Williamsville, NY 
Vice President 

January 2005 - Present 

June 2012 - Present 

• Interface with New York Independent System Operator (NYISO) from 2005 - present and with PJM ISO from 
2010 - present; responsible for forecasting, scheduling, and managing settlements behind these two ISOs. 

• Manage pricing/product decisions for customers located within four New York utility territories (National 
Grid, NYSEG, RGE, and Con Edison) and three Pennsylvania utility territories (pECO, PPL, and Duquesne). 

• Provided strategic direction for U.S. Energy Partners during its growth phase within New York State and 
Pennsylvania, and ongoing direction once established in these territories. 

• Manage U.S. Energy Partners' Operations and Sales Team, as well as a channel of outside sales agents 
• Designed and executed a full business plan for expansion into New York State's load curtailment program 
• Identify new business and product opportunities within the dynamic New York State electric energy market 
• Develop trending models and forecasts for the hourly load requirements of entire customer base, including 

electric purchasing requirements for large clients with varying patterns of energy consumption 
• Conduct a variety of financial reporting and analyses, including revenue and usage proration, accounts 

receivable, unbilled revenue, gross margin, customer usage trending, and customer savings analyses 
• Oversee time-sensitive daily billing determinants 
• Collaborate and negotiate with business partners, sales agents, utility contacts, regulatory personnel, and 

NYISO personnel 

M&T BANK CORPORATION - Buffalo, NY May 1999 - January 2005 
Market Distribution Planning Manager; Banking Officer 

• Identified new business opportunities through product introduction and market penetration 
• Used market research software to identify cross-sell opportunities and develop marketing tactics 
• Constructed detailed financial models and business plans for acquisitions and expansions 
• Designed NPV financial models for business as usual and proposed projects 
• Conducted research and recommended improvements in current branch network through branch openings 

and closings 

• Formulated marketing plans and advertising objectives for both bank-wide and business unit initiatives 
• Acted as lead project manager on a variety of key initiatives from conception to implementation 
• Developed and presented business plans and recommendations to Senior Management 
• Coordinated annual capital budget for all retail bank departments and prioritized projects based on their 

anticipated revenue or expense impact 
• Initiated and managed direct mail campaigns to introduce new products, cross-sell existing products, and 

increase M&T brand awareness 
• Analyzed efficiency of consumer and business banking transaction points 
• Understood and predicted customer behavior and trends within a variety of market conditions 



CROUSE-HINDS SCHOOL OF MANAGEMENT - Syracuse, NY August 1997 - May 1999 
Undergraduate Recruitment Assistant and Alumni Association Coordinator 

• Formulated quarterly alumni newsletters and reports 

• Conducted market research and established advertising programs for alumni 
• Maintained written and verbal communication with corporate sponsors 

• Assisted the Management Dean in meeting and interviewing prospective students 

• Organized and hosted various recruiting functions and activities for future business students 

EDUCATION: 

Syracuse University, School of Management - Syracuse, NY May 1999 
Graduated with an MBA 
Concentrations: Marketing Management; Entrepreneurship & Innovation Management 

Syracuse University, School of Management - Syracuse, NY 
Graduated with a Bachelor of Science, Magna Cum Laude 
Dual Major: Marketing Research and Communication; Law and Public Policy 

May 1997 



LINDA BECKINGHAUSEN 
5155 Fox Traee 
Williamsville, NY 14221 

(716) 631-1517 
linda@AmerieanPowerPartners.eom 

Profession!! 1 E~rience 

03/10 - Present American Power Partners LLC Buffalo, NY 
Director of Operations 

• Manage daily activities for electric supplier service customers behind five utilities in 
two states. 

• EDI file management; handle 814 enrollment process; 867/810/824 invoicing 
activities, government reporting. 

• Troubleshoot and EDI/utility data issues with appropriate personnel. 
• Schedule purchases/sales of power from ISO 
• Prepare sales tax returns 
• Analyze electric bills and interface with utility personnel regarding retail access issues. 

10/03 - 03/10 U.S. Energy Partners LLC Buffalo, NY 
Executive Assistant to the President 

• Manage Demand Response Program interfacing with sales team to qualify customers 
and identify the cash flow opportunity. 

• Schedule purchases/sales of power from ISO 
• Sell company UCAP in various NYISO markets. 
• Work with customers to manage their usage during events and tests. 
• Interface with NYISO personnel regarding its demand response program. 
• Calculate customer payments and co-ordinate payments to the customers 
• Manage daily activities for electric supplier service customers behind three utilities in 

New York State. 
• EDI file management; handle 814 enrollment process; 867/810/824 invoicing 

activities, NYISO duties, government reporting. 
• Troubleshoot and EDI/utility data issues with appropriate personnel. 
• Sales Support and Customer Service - analyze customer bills and determine savings 

opportunity in switching to USEP service. 
• Prepare sales tax returns 
• Analyze electric bills and interface with utility personnel regarding retail access issues. 

5/01 - 10/03 Hunt Real Estate Williamsville, NY 
Real Estate Agent 

1/99 -12-99 HAMO Scientific Corp. Williamsville, NY 
Advertising Specialist 

4/98 -1/99 HAMO Scientific Corp. Apex,NC 
Administrative Assistant 

2/95 -12/97 Advanced Cleaning Services Raleigh, NC 



Co-Owner 

7/88 - 5/91 Transitional Services, Inc. Buffalo, NY 
Mental Health Counselor, Administrative Specialist 

Education 

9/83 - 5/88 State University of New York at Buffalo 
Bachelor's of Arts in Psychology 1988 

Notary Republic for the State ofNortb Carolina 1998 

volunteer Experience 

Foster Parent with Gateway Longview 2001 - 2010 
PTO President at Harris Hill Elementary School 2000 - 2002 


