
Ameren Exhibit 11.0RH 

ILLINOIS COMMERCE COMMISSION 

DOCKET No. 12-0244 

 

 

REBUTTAL TESTIMONY ON REHEARING 

OF 

LEONARD JONES 

 

 

 

Submitted on Behalf Of 

 

AMEREN ILLINOIS COMPANY 
d/b/a Ameren Illinois 

 

 

 

 

 

 

September 11, 2012 



Ameren Exhibit 11.0RH 

TABLE OF CONTENTS 

 Page No. 

I.  INTRODUCTION............................................................................................................ 1 

II.  PURPOSE OF TESTIMONY AND IDENTIFICATION OF EXHIBITS ................. 1 

III.  RESPONSE TO COMVERGE ....................................................................................... 2 

IV.  RESPONSE TO CUB/ELPC .......................................................................................... 9 

V.  CONCLUSION .............................................................................................................. 11 

APPENDIX ................................................................................................................................... 1 

  

 



1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

I. IN

 PQ.

A. M

Avenue, 

 BQ.

A. I 

“Compan

administr

studies, a

regulator

 PQ.

A. S

II. P

 WQ.

NTRODUC

Please state y

My name is L

St. Louis, M

By whom are

am employe

ny”) as the M

ration of AIC

administratio

ry initiatives

Please descri

ee my Statem

PURPOSE O

What is the p

ILLIN

REBUTTA

CTION 

your name a

Leonard Jone

Missouri 631

e you emplo

ed by Amere

Manager of R

C’s tariffs, re

on and maint

.   

ibe your edu

ment of Qua

OF TESTIM

purpose of y

NOIS COMM

DOCKE

AL TESTIM

LEON

Submitt

Ame

and busines

es.  My busin

03.  

oyed and in 

en Illinois Co

Rates and An

egulated pric

tenance of A

ucational ba

alifications, a

MONY AND

your rebutt

MERCE CO

ET No. 12-0

MONY ON R

NARD JONE

ted on Beha

eren Illinois

ss address.

ness address

what capac

ompany d/b/

nalysis. I am

cing, the dev

AIC’s tariffs,

ackground 

attached as a

D IDENTIFI

al testimony

OMMISSIO

0244 

REHEARIN

ES 

lf Of 

s 

s is One Am

city? 

/a Ameren Il

m responsible

velopment o

, and coordin

and relevan

an Appendix

ICATION O

y on rehear

Amere

ON 

NG OF 

meren Plaza, 

llinois (“AIC

e for supervi

of AIC’s cost

nating activi

nt work exp

x to this testi

OF EXHIBI

ring in this p

en Exhibit 11
Page 1

1901 Choute

C” or the 

ising the 

t of service 

ity on other 

perience. 

imony. 

ITS 

proceeding?

1.0RH 
 of 12 

 

eau 

? 



21 

22 

23 

24 

25 

26 

27 

28 

29 

30 

31 

32 

33 

34 

35 

36 

37 

38 

39 

40 

41 

A. T

witnesses

Lacey an

 AQ.

A. N

III. R

 HQ.

A. Y

 PQ.

A. M

tariff.  He

enabling 

and the r

Mr. Lace

report, st

number w

could be 

PTR or C

savings, 

 BQ.

as to wh

The purpose o

s’ direct test

nd CUB/ELP

Are you spon

No.  

RESPONSE 

Have you rev

Yes. 

Please summ

Mr. Lacey rec

e recommen

a direct load

ecommende

ey recommen

tatistics on th

who have ad

potentially c

CPP periods 

and other be

Before you a

ether they a

of my rebutt

timony.  Spe

PC witness M

nsoring any

TO COMV

viewed Mr. 

marize Mr. L

commends th

nds that AIC 

d control tec

d CPP tariff

nds that the C

he number o

dopted enabli

curtailed thr

for custome

enefits achiev

address the s

are properly

tal testimony

ecifically, I a

Mr. Christop

y exhibits wi

VERGE 

Lacey’s tes

Lacey's conc

hat AIC be r

also be requ

chnology in c

f , and file a t

Commission

f customers 

ing direct lo

ough automa

ers with and 

ved by these

specifics of 

y before the

y is to comm

am respondin

her Thomas

ith this testi

stimony? 

clusions. 

required to o

uired to file a

connection w

tariff for a D

n require AIC

who sign up

ad control te

ated means, 

without auto

e programs.  

these recom

e Commissio

ment on and r

ng to Comve

. 

imony? 

offer a Critic

a cost-benef

with a Peak T

Direct Load C

C to include 

p for demand

echnology, th

the actual re

omation, the

 

mmendation

on? 

Amere

respond to In

erge witness

cal Peak Pric

fit analysis a

Time Rebate

Control prog

 in its AMI m

d response p

he amount o

eductions in 

 capacity an

ns, do you h

en Exhibit 11
Page 2

ntervenor 

 Mr. Frank 

cing ("CPP")

ssociated wi

e ("PTR") ta

gram.  Finall

milestone an

programs, the

of capacity th

 capacity du

nd energy cos

ave an opin

1.0RH 
 of 12 

 

) 

ith 

ariff 

ly, 

nnual 

e 

hat 

uring 

st 

nion 



42 

43 

44 

45 

46 

47 

48 

49 

50 

51 

52 

53 

54 

55 

56 

57 

58 

59 

60 

61 

62 

A. Y

AMI Plan

advised b

 WQ.

 AA.

several h

stressed. 

allow fle

 WQ.

A. A

allowing 

enabling 

or by the

another r

program 

program 

 WQ.

near term

 FA.

enable su

power an

Yes, I do. It i

n is cost ben

by counsel th

What do you

A CPP progra

hours in a yea

 A CPP prog

xibility in th

What do you

A DLC progr

for modific

technology 

 customer, d

rate program

that provide

is an air con

Why doesn’t

m? 

irst, the met

uch program

nd energy pro

s my unders

neficial. Thes

he Commiss

u consider to

am is a rate m

ar when who

gram may al

he price set f

u consider to

ram requires

ation of elec

could be con

depending on

m, such as CP

es mutual ben

nditioning lo

t AIC plan t

ering install

m.  Introductio

ograms by A

tanding the 

se proposals

ion need not

o be a CPP 

mechanism t

olesale energ

llow flexibil

for the high p

o be a DLC 

 the installat

ctric usage o

ntrolled cent

n the nature 

PP or real tim

nefit to a sup

oad control p

to offer a CP

ed at most c

on of AMI w

AIC is gener

Commission

s have expan

t entertain th

program?

that allows p

gy market pr

lity for the du

price event.  

program?

tion of enabl

f an applianc

trally by a su

of the progr

me pricing, o

pplier and cu

program.    

PP electric p

ustomers' pr

will remedy t

ally restricte

n is only con

nded the scop

he proposals

prices to incr

rices are high

duration of a 

  

ling technolo

ce and/or cu

upplier or cu

ram.  A DLC

or it could be

ustomer.  An

power supp

remises is in

this shortcom

ed.  AIC is a

Amere

nsidering wh

pe of the doc

 in this proc

rease signifi

h or when th

high price e

ogy at a cust

ustomer end 

urtailment se

C program m

e a separate 

n example of

ply pricing p

nsufficient to

ming.  Secon

an Integrated

en Exhibit 11
Page 3

hether the rev

cket. I am 

eeding.  

icantly durin

he power gri

event, and it 

tomer premi

use.  Such 

ervice provid

may complim

stand-alone 

f a stand-alo

program in 

o effectively 

nd, marketin

d Distribution

1.0RH 
 of 12 

 
vised 

ng 

id is 

may 

ises 

der, 

ment 

one 

the 

ng of 

n 



63 

64 

65 

66 

67 

68 

69 

70 

71 

72 

73 

74 

75 

76 

77 

78 

79 

80 

81 

82 

83 

84 

Company

competit

competin

such as A

 WQ.

A. D

explained

hand. Fur

mentione

impede th

 WQ.

AIC cust

 FA.

available

Pricing (

of the Pe

F

programs

a process

alternativ

allow for

which tho

y ("IDC") (s

ive retail ele

ng incumben

Ameren Illin

Why doesn't

DLC is often 

d above, met

rther, AIC's 

ed above.  It 

he developm

Why it is rea

tomers, abs

or starters, t

e.  AIC resid

"PSP") prog

ak Time Reb

urthermore, 

s that materi

s that will tak

ve suppliers.

r more transp

ose dynamic

ee 83 IL Ad

ectric supply

nt utility. Bas

ois can offer

t AIC plan t

compliment

tering is insu

ability to m

is important

ment of the c

asonable to a

sent a comm

he General A

ential custom

gram.  In add

bate ("PTR"

AIC custom

ialize, as the 

ke years.  Th

  Assuming 

parency and 

c pricing stru

dmin Code, P

y market to d

sed on the ad

r these progr

to offer a DL

tary to a tim

ufficient for 

arket retail e

t that a DLC

ompetitive e

assume that

mitment now

Assembly al

mers already

dition, AIC r

) program.  

mers will be a

full function

hese could b

there is cust

control over

uctures can o

Part 452, Sub

develop by n

dvice of cou

rams.  

LC program

e differentia

most custom

electric supp

C program be

electric supp

t demand re

w by AIC to 

lready has en

y can avail th

esidential cu

 

able to avail

nality of AM

be programs 

tomer deman

r energy con

operate.  It is

bpart B).  Th

neutralizing t

unsel, it is un

m in the nea

ated power su

mers and so a

ply service m

e administere

ply market. 

esponse pro

 also offer C

nsured certai

hemselves of

ustomers wil

l themselves

MI in AIC's s

offered by A

nd for dynam

nsumption, A

s reasonable

Amere

hese rules all

the inherent 

ncertain at th

ar term?   

upply pricin

a near term 

may be restric

ed in a way 

ograms will 

CPP and DL

in programs 

f the existing

ll be able to 

s of other dyn

service territ

AIC or progr

mic pricing s

AMI provide

 to assume s

en Exhibit 11
Page 4

low the 

advantage o

his time if an

ng product.  A

solution is n

cted, as I 

that does no

be availabl

LC program

will be 

g PowerSma

avail themse

namic rate 

tory is realiz

rams offered

structures tha

es the means

suppliers wil

1.0RH 
 of 12 

 

of a 

n IDC 

As 

not at 

ot 

le to 

ms? 

art 

elves 

zed – 

d by 

at 

s by 

ll 



85 

86 

87 

88 

89 

90 

91 

92 

93 

94 

95 

96 

97 

98 

99 

100 

101 

102 

103 

104 

105 

106 

seize the 

in place. 

 WQ.

AMI dep

A. In

supplier, 

functiona

forecaste

attractive

suppliers

lessening

I agree th

(Comver

AIC's cu

will requ

 DQ.

supply c

 NA.

market th

offered in

functiona

that woul

opportunity

 It is premat

Why is it pre

ployment? 

n the Compa

including A

ality under th

ed to continu

e. Also AIC 

s during this 

g  the need fo

he programs 

rge Ex. 1.0RH

stomers and 

uire the input

Does that me

ustomers? 

No, I am not 

hose program

n AIC's serv

ality has bee

ld manipulat

y to offer and

ture to comm

emature for

any's opinion

AIC, to devel

he Plan will 

ue to rise dur

residential c

period and, 

or AIC to be

that are "be

H, p. 9.)  Bu

which supp

t and particip

ean AIC ma

suggesting t

ms now.  Ma

vice territory

n achieved. 

te or cause in

d market dyn

mit to additio

r AIC to dev

n, it is too ea

lop, offer and

not be achie

ring this peri

customers ar

thus, their su

e on the foref

st for Amere

ut we are not

pliers will be

pation of oth

ay never off

that.  What I 

arket forces w

, and which 

 The Comm

nefficiencies

namic rate pr

onal dynamic

velop a CPP

arly in the pr

d market a C

eved for year

iod, making 

e expected t

uppliers may

front of desi

en's rate pay

t yet in a pos

 in the "best

her parties, a

fer a CPP, T

am saying i

will dictate w

suppliers of

mission shoul

s in the mark

rograms, onc

c rate progra

P or DLC pr

rocess of imp

CPP or DLC

rs.  The cost

these progra

to continue t

y offer CPP 

igning and m

yers" should 

sition to kno

t" position to

as well as ma

TOU or DLC

is that it is to

what demand

ffer those pro

ld not preem

ket for dynam

Amere

ce full AMI 

ams now. 

rogram at th

plementing A

C program.  F

ts of generat

ams more ec

to switch to a

or DLC pro

marketing the

be implemen

ow the "best"

o offer them.

arket pressur

C program 

oo early for A

d response p

ograms, onc

mpt that proce

mic supply r

en Exhibit 11
Page 5

functionalit

he outset of

AMI for any

Full AMI 

ion capacity

conomically 

alterative 

ograms, thus 

ese program

nted.  

" programs f

.  That proce

res.  

to its power

AIC to offer

programs are

e AMI 

ess or take a

rates.   

1.0RH 
 of 12 

 
ty is 

f 

y 

y are 

ms.    

for 

ess 

r 

r and 

e 

action 



107 

108 

109 

110 

111 

112 

113 

114 

115 

116 

117 

118 

119 

120 

121 

122 

123 

124 

125 

126 

127 

128 

 YQ.

program

program

 BA.

value to c

will be su

programs

money.  T

money.  A

market fo

product. 

AMI wou

 IsQ.

AMI fun

 YA.

beginnin

by July 2

success o

only 46,0

exceeded

customer

from 26%

You mention

m to AIC's c

ms to Amere

Because we a

consumers th

uppliers who

s.  The dema

The demand

As with dere

or that produ

   Consumer

uld provide t

s there the c

nctionality i

Yes.  Residen

g of the 201

2012 exceede

of governme

000 custome

d 60% at the 

r switching (

% to 38% of 

n that other 

ustomers.  W

en Illinois' c

assume the d

hrough AMI

o want to off

and is alread

d will be ther

egulation of 

uct.  And if t

r demand and

the necessar

chance that 

s achieved?

ntial and sma

2, and is sho

ed 275,000 c

nt aggregati

ers or about 4

end of July,

(customers w

f customers f

market par

Why do you

customers?

demand will 

I and dynam

fer and mark

dy there for c

re for custom

generation, 

there is a ma

d potential s

ry technology

AIC might 

? 

all non-resid

owing strong

customers, o

on initiative

4.4%.)  In fa

, up from ab

with estimate

from January

rticipants m

u assume oth

be there.  Th

mic pricing pr

ket that value

customers to 

mers to switc

if there is a 

arket for a pr

savings will 

y platform to

not even be

dential switch

g signs of co

or 26% of res

es.  (As of Ja

act, in our Ra

out 4% in Ja

ed demand 2

y 2012 to Jul

may choose t

her supplier

he AMI Plan

rograms.  As

e to consume

 switch to al

ch to dynami

demand for 

roduct, there

cause the pr

o support the

e the major

hing has gre

ontinued grow

sidential cus

anuary 2012,

ate Zone II, r

anuary 2012

25 kW or les

ly 2012, resp

Amere

to offer a C

rs offer dyn

n shows ther

ssuming ther

ers through d

lternative su

ic pricing str

a product, th

e will be supp

rograms to b

ese program

rity supplier

eatly increase

wth.  Reside

stomers, in p

, residential 

residential s

.  Small non

s) has likew

pectively.  L

en Exhibit 11
Page 6

PP or DLC 

namic pricin

re is expecte

re is value, t

dynamic pri

uppliers to sa

ructures to s

here will be 

pliers for tha

e offered.  A

ms. 

r by the time

ed since the 

ential switch

part due to th

switching w

witching no

n-residential 

wise increased

Last March, 7

1.0RH 
 of 12 

 
 

ng 

d 

there 

cing 

ave 

save 

a 

at 

And 

e full 

ing 

he 

was 

w 

d 

75 of 



129 

130 

131 

132 

133 

134 

135 

136 

137 

138 

139 

140 

141 

142 

143 

144 

145 

146 

147 

88 refere

additiona

Based on

dominant

 HQ.

 TA.

2012.   

 SQ.

offered a

 YA.

Commiss

in their m

ICEA ma

determin

 InQ.

discussio

A. A

associate

to offer d

               
1 PlugInIll
reported nu
interest in N

enda seeking

al referenda 

n the outlook

t power supp

Have any alt

The Illinois C

houldn’t th

and market

Yes.  Their in

sion should d

market and th

ay also have

ned in this do

n your opin

on on poten

AIC is interes

ed customer 

dynamic pric

                   
inois.org show
umber may be 
November ball

g to initiate g

are seeking v

k for addition

plier after 20

ternative su

Competitive 

hey be involv

ed in AIC’s

nitial absence

delay taking

heir competi

 a real intere

ocket.  

nion, what ac

tial dynami

sted in desig

systems to a

cing product

               
ws 80 confirmed

low, as AIC ha
lot initiatives, p

governmenta

voter approv

nal governm

012.  

ppliers inte

Energy Asso

ved in any c

s service ter

e from this d

g any action t

itive position

est in this dis

ction, if any

ic rate prog

gning its met

accommodat

s.  With that

d governmenta
as been contac
placing the pot

al aggregatio

val to initiate

mental aggreg

ervened in th

ociation filed

conversation

ritory? 

discussion an

that would im

ns.  I am sug

scussion and

y, should the

rams? 

ter data mana

e the functio

t thought in m

al aggregation b
ted by addition
tential total ov

n programs 

e a governm

gation activit

his docket?

d a petition t

ns about the

nd docket is 

mpact the su

ggesting that 

d so core pol

e Commissi

agement sys

onality that c

mind, AIC p

ballot initiative
nal governmen

ver 100.   

Amere

passed.  Thi

mental aggreg

ty, AIC is un

to intervene 

e dynamic p

another reas

upply rate pr

t stakeholder

licy issues sh

ion take to f

stems and ch

competitive 

proposes a C

es in AIC's ser
nt entities verba

en Exhibit 11
Page 7

is November

gation progra

nlikely to be

on Septemb

programs 

son the 

rograms offe

rs other than

hould not be

further the 

hanges to oth

suppliers req

Commission 

rvice area.  The
ally expressing

1.0RH 
 of 12 

 
r, 801 

am.  

e a 

ber 7, 

ered 

n 

e 

her 

quire 

e 
g 



148 

149 

150 

151 

152 

153 

154 

155 

156 

157 

158 

159 

160 

161 

162 

163 

164 

165 

166 

167 

168 

sponsore

accommo

Commiss

progressi

assess the

products

 IsQ.

Compan

when it f

 YA.

 HQ.

filing wit

 YA.

 WQ.

analysis 

 IfA.

programs

costs and

a costly e

Commiss

whether t

d workshop 

odate their s

sion sponsor

ing and the d

e retail mark

.    

s Mr. Lacey

ny ("ComEd

filed its PTR

Yes.   

Has ComEd 

th the Comm

Yes.   

Why shouldn

of enabling

f it is premat

s that use DL

d benefits of 

exercise that

sion here is t

the introduct

to provide A

ophisticated

red workshop

data manage

ket offerings

y correct tha

d") to provi

R tariff? 

provided so

mission? 

n’t the Com

g DLC techn

ture for AIC

LC technolo

hypothetica

t is neither n

to judge whe

tion of DLC

ARES with a

d product off

p could be in

ment system

 for dynamic

at the Comm

de a cost-be

ome sort of 

mmission ord

nologies whe

 to develop, 

gy, it would

al price struc

ecessary nor

ether implem

C technology

an opportuni

ferings.  This

nitiated duri

ms are functi

c pricing and

mission ord

enefit analy

a DLC cost

der AIC to a

en it files its

offer and m

d be prematur

tures that us

r productive 

mentation of 

y is cost bene

ity to review

s would occu

ing 2016, on

onal.  The se

d whether th

dered Comm

ysis of enabl

t-benefit ana

also provide

s PTR tariff

market additio

re for AIC to

se DLC techn

in this proce

f the AMI Pla

eficial.  Com

Amere

w and request

ur during 20

nce AMI roll

econd works

here are barri

monwealth E

ing DLC tec

alysis with i

e a similar c

f? 

onal dynami

o attempt to 

nology.  In m

eeding.  The

an is cost be

mverge has n

en Exhibit 11
Page 8

t data needs 

013.  A secon

out is 

shop would 

iers for such

Edison 

chnologies 

its PTR tari

cost-benefit

ic pricing 

measure the

my opinion, 

e task of the 

eneficial, not

ot justified t

1.0RH 
 of 12 

 
to 

nd 

h 

iff 

t 

e 

it is 

t 

the 



169 

170 

171 

172 

173 

174 

175 

176 

177 

178 

179 

180 

181 

182 

183 

184 

185 

186 

187 

188 

costs that

cost bene

IV. R

 CQ.

at least a

CPP.  Fi

 AA.

example 

peak pric

 DQ.

A. N

 AQ.

same con

A. Y

 MQ.

currently

territory

technolo

A. N

for time v

t AIC would

efit study on

RESPONSE 

CUB/ELPC 

a Time of U

irst, what is 

A TOU rate c

of a TOU ra

ces, further v

Does AIC pla

No, not at thi

Are the conc

ncerns you h

Yes.   

Mr. Thomas

y offers dyn

y.  He is also

ogy.  Is this s

No.  AIC has 

variant rates

d need to inc

 one aspect o

TO CUB/E

witness Mr

se ("TOU")

a TOU rate

contains pric

ate is AIC's B

varied betwe

an to offer a

s time.  

cerns you id

have about 

 states he is

namic rate p

o not aware 

surprising?

yet to deplo

s, like TOU o

cur, and subs

of demand r

ELPC 

. Thomas re

) rate but al

e? 

ces that vary 

Basic Gener

een summer a

any addition

dentified abo

committing

s not aware 

pricing for c

of any plan

  

oy AMI, thus

or CPP.   

sequently pas

esponse.    

ecommends

lso to consid

between at l

ration Servic

and non-sum

nal TOU ra

ove with res

g now to off

of any alter

customers w

ns for anyon

s suppliers g

ss on to cust

s the Comm

der other pr

least "on" an

ce, BGS-3, w

mmer season

ates? 

spect to CPP

fering a TOU

rnative reta

who receive 

ne to deploy

generally lac

Amere

tomers, to pr

mission requi

ricing struc

nd "off" peak

where it cont

ns.   

P and DLC 

U rate? 

ail electric su

delivery ser

y home man

ck informatio

en Exhibit 11
Page 9

roduce a sep

ire AIC to o

tures such a

k periods.  A

tains on and 

programs t

upplier who

rvice in AIC

nagement 

on to render 

1.0RH 
 of 12 

 
parate 

offer, 

as 

An 

off 

the 

o 

C's 

a bill 



189 

190 

191 

192 

193 

194 

195 

196 

197 

198 

199 

200 

201 

202 

203 

204 

205 

206 

207 

208 

209 

210 

 WQ.

regardin

A. C

Smart Gr

goals exp

rates offe

If, after d

rate, then

existing c

how the p

the next A

stakehold

should de

approach

44-45)   

 WQ.

A. A

discussio

("ORMD

within PJ

is my und

implemen

What action 

ng the devel

ComEd was o

rid Advisory

pressed in th

ered by alter

discussion, th

n the proposa

competitive 

program wil

AMI plan up

ders and if a 

etail what al

hes to enhanc

Why shouldn

AIC does not

ons, AIC resp

D") facilitate 

JM, conclusi

derstanding 

ntation, with

did the Com

opment of a

ordered to co

y Council con

he Intervenor

rnative suppl

he Company

al should at a

marketplace

ll be adequat

pdate ComE

TOU tariff w

ternative me

ce and enabl

n't the Com

t object to th

pectfully req

the effort.  I

ions or timin

that AIC and

h AIC's follo

mmission or

a TOU rate 

ommence a d

ncerning a T

rs' proposal c

liers, and/or 

y and stakeho

a minimum 

e including c

tely promote

d should rep

will be prop

echanisms w

le customers

mmission ord

he spirit of th

quests that th

I also note th

ng reached c

d ComEd ar

owing ComE

rder in Com

program?

dialogue wit

TOU rate, an

can be better

expanding t

olders agree

fully explain

complying w

ed, and how 

port to the Co

posed.  If a T

will be adopte

s' use of sma

der the sam

he directive. 

he ICC's Off

hat because A

oncerning th

re also on dif

Ed's by sever

mEd's under

th interested 

nd "consider 

r met throug

the marketin

e that ComEd

n how this T

with (or modi

the IPA will

ommission t

TOU tariff is 

ed to use oth

art grid techn

me action her

 Rather than

fice of Retail

AIC is withi

he issues abo

fferent timel

ral months if

Amere

rlying AMI

d stakeholder

the extent to

gh other mea

ng of the exis

d should offe

TOU rate inte

ification to) 

l procure po

the results of

not propose

her dynamic 

nology." (Or

re? 

n the Compa

l Market Dev

in MISO and

ove may also

lines for AM

f not years.  

en Exhibit 11
Page 10

I proceeding

rs including 

o which the 

ans-including

sting RRTP r

fer a new TO

ersects with 

the IDC rule

wer.  As par

f the dialog w

ed, the Comp

pricing 

rder 12-0298

any leading t

velopment 

d ComEd is 

o be differen

MI 

   

1.0RH 
 of 12 

 
g 

the 

g 

rate.  

OU 

the 

es, 

rt of 

with 

pany 

8, p. 

the 

nt.  It 



211 

212 

213 

214 

215 

216 

217 

218 

219 

220 

221 

222 

223 

224 

225 

226 

227 

228 

229 

230 

231 

 MQ.

potentia

recomm

A. T

The pote

indicated

the first t

their soph

sponsore

rollout is

would as

such prod

 WQ.

A. T

protocols

is roughl

commun

that prev

Commiss

V. C

 DQ.

Mr. Thomas

l future rate

end the Com

To a great ext

ntial for tim

d in response

to provide A

histicated pr

d workshop

s progressing

ssess the reta

ducts, and ho

Why is there

The first work

s for supplier

y one year a

ity intends to

ent them fro

sion, or legis

CONCLUSI

Does this con

 suggests th

e options fo

mmission ta

tent, potentia

e variant rat

e to Mr. Lace

ARES with an

roduct offeri

, also facilita

g and the dat

ail market of

ow those bar

e a three yea

kshop is abo

rs to use to s

after the first

o offer time 

om offering s

slature can d

ON 

nclude your

his proceedin

or AIC’s ser

ake in this d

al future rate

tes, including

ey, AIC reco

n opportunit

ngs.  This w

ated by ORM

ta manageme

fferings for d

rriers could b

ar space bet

out ensuring 

support their

t wave of AM

variant rates

such rates.  W

do to remove

r rebuttal te

ng is the “a

rvice territo

docket?   

e options ena

g TOU, CPP

ommends tw

ty to review 

would occur d

MD, could b

ent systems 

dynamic pric

be mitigated

tween work

we have the

r own time v

MI deployme

s, and if not,

We can also 

e such barrie

stimony on 

appropriate 

ry.  What a

abled with A

P and RTP ha

wo workshop

and request 

during 2013

e initiated du

are function

cing and whe

d.  

kshops?     

e system fun

variant rate o

ent.  By then

, what barrie

identify if th

ers.   

rehearing?

Amere

place” to d

action does A

AMI have be

as been iden

ps be facilitat

data needs t

.  A second 

uring 2016, 

nal.  The seco

ether there a

ctionality, d

offers.  The s

n we should 

ers they have

here is anyth

? 

en Exhibit 11
Page 11

etail the 

AIC 

een identified

ntified.  As 

ted by ORM

to accommod

Commission

once AMI 

ond worksho

are barriers f

data needs an

second work

know if the 

e encountere

hing AIC, 

1.0RH 
 of 12 

 

d.  

MD, 

date 

n 

op 

for 

nd 

kshop 

RES 

ed 



Ameren Exhibit 11.0RH 
Page 12 of 12 

 
A. Yes, it does. 232 

233 



Ameren Exhibit 11.0RH 
Appendix 

Page 1 of 2 
 

APPENDIX 

STATEMENT OF QUALIFICATIONS  
 

My name is Leonard M. Jones. My business address is One Ameren Plaza, 1901 Chouteau 

Avenue, St. Louis, Missouri 63103. I am employed by Ameren Illinois Company as Manager, Rates 

& Analysis. 

I graduated from Western Illinois University with a Bachelor of Arts Degree in Economics in 

1987. In 1988, I received a Master of Arts Degree in Economics, also from Western Illinois 

University. From 1988 through 2004 I was employed by Illinois Power Company (”Illinois Power”) 

as a Rate Analyst, Senior Rate Analyst, Rate Specialist, Team Leader - Costing and Economic 

Services, and Director – Business Planning and Forecasting. Shortly after completion of Ameren 

Corporation’s (“Ameren”) acquisition of Illinois Power, I became Managing Supervisor – 

Restructured Services, Regulatory Policy and Planning. In 2008, I was promoted to my current 

position.  

I previously testified before the Illinois Commerce Commission in Docket No. 91-0335, 

regarding Illinois Power’s electric marginal cost of service study; Docket No. 93-0183, regarding 

Illinois Power’s gas marginal cost of service study; Docket No. 98-0348, regarding Illinois Power’s 

proposed Rider DA-RTP II; Docket No. 98-0680, regarding the investigation concerning certain 

tariff provisions under Section 16-108 of the Public Utilities Act and related issues; Docket No. 98-

0769, regarding requirements governing the form and content of contract summaries for the 1999 

Neutral Fact Finder; Docket Nos. 99-0120 & 99-0134 (Cons.) regarding approval of Illinois Power’s 

Delivery Service Implementation Plan and Tariffs; Docket Nos. 00-0259/00-0395/00-0461 (Cons.) 

regarding proposed Rider MVI and revisions to Rider TC; Docket 01-0432 regarding electric 

Delivery Service Tariff rate design and related matters; Docket 04-0476 regarding gas rate design; 
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Docket Nos. 06-0070/06-0071/06-0072 (Cons.) regarding electric Delivery Service Tariff rate design 

and related matters; Docket Nos. 06-0691/06-0692/06-0693 (Cons.) regarding residential real-time 

pricing tariffs; Docket 06-0800 regarding an investigation into changes to auction process and the 

Ameren Illinois Utilities’ market value tariffs (Rider MV); Docket 07-0165 regarding an 

investigation into the Ameren Illinois Utilities’ rate design; Docket 07-0527 regarding tariff changes 

resulting from passage of the IPA Act; Docket 07-0585 – 07-0590 (cons.) regarding electric rate 

design; Docket 07-0539 regarding electric energy efficiency programs; Docket 08-0104 regarding 

gas energy efficiency programs; Docket 09-0306 – 09-0311 (cons.) regarding electric rate design; 

Docket 09-0535 regarding Rider EDR and GER reconciliation; Docket 10-0095 regarding tariff 

changes required for on-bill financing programs; Docket 10-0517 regarding a petition for an 

accounting order; Docket Nos. 11-0279 and 11-0282 (Cons.) regarding electric Delivery Service 

Tariff rate design and related matters; Docket 11-0358 regarding purchase of uncollectible 

receivables tariff provisions; Docket 11-0383 regarding Rider TS-Transmission Service 

reconciliation; Docket 11-0687 regarding Rider EDR and GER reconciliation;  Docket 12-0001 

regarding initiation of electric formula ratemaking through Rate MAP-P – Modernization Action 

Plan – Pricing; and Docket 12-0293 regarding Rate MAP-P annual update filing. 


