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Mission Statement

e AGE’s mission is to become a preeminent energy
broker, partnering with best in class REP’s, focused
on building residential and commercial customer
relationships through our superior marketing
expertise.



Providing management expertise to our
portfolio of companies.

xpertise In Leadership

Jeff Haarmann, Managing Pariner
“Jeff and team work hard tc deliver...._even when our side of the business caused issues. A
Supernova Par‘tn ers, LLC lead by example” person. his whole team reflects his dedication to “doing it right’. 1t has

been a please doing business with Jeff over the years ™ June 1 20137
Top quakities: Gregl Results, Fersong
Austin Qumrn

t el a5 8 Energy in 2005
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“Working with Jeff Haarmann is a real pleasure. He is anergetic, enthusiastic,
entrepreneunal and always brings new ideas. During his time with our organization, Jeft
helped to quickly grow and operate a substantial new line of business for one of our
portfolic companies. He has 3 wealth of knowledge for marketing and sales especially in
the deregu?ated energy and tetecom markets i you have a chance to get Jeff involved with
yo:.;r business. | highly recommend it Apnd ¢

Faul inman,

‘| worked with Jeff and C4 Connections/NFuse Direct to implement our door-to-door sales
program for Waste Management in New Jersey and Eastern Pennsylvania, This concept
was new for Waste Management and the solid waste and recycling industry was new for
Jefl and his company. Jeffs knowledge of the door-to-doos arena and ability to learn abowt
the soiid waste and recyching industry enabled us to implement a comprehensive sales
program to secure new residential business in a shost amount of time. Jeff's creativity
continued to provide new and innovative ways for us to track our success and plan for the
future. Due 1o the success we've had in New Jersey and Eastern Pennsylvania, Waste
WManagement ftas elevated the program 1o the nationaf level and contmues to use the
procedures that Jeff and { developed eadly on in the pmgram "Ap 12
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‘L warked with Jeff in his role of managing the direct sales program for an energy company.
Jeff's tearmn used our Open Door software to process order details and capture competitive
market data out in the field. Jeff was instrumental in identifying best practices under this
new model, developing programs to encourage adoption of the technology, and helping the
energy company fo take advaniage of data never before avaifable to them. Jeff has 2 temfe

blend of sales sawy, financial acumen, and technoision that served the energy company 4
and our new product very well ln e

| look forward to the opportumty 1o wark with Jeff agam on fuiure projects Boalez

";‘U‘v' 5 Fartners

‘Jeff has a vision. Jeff is a creative individual with 2 great work ethic. Jeff solves problems
and hapefully one day Jeff and | can work together again.™ Apn 20, 2042

s Went Kalhowarf, ianaging Direclor, .vna«e:J Giroy
sged Jeff indirectly at bdperwu\f Farrers, LL
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Expertise in Operations

Gary Niebrugge, President
NOVA, LLC

Spent 26 yrs. with a leading U.S. paint company
|ed operations in launching “in-house paperless warehouse”

Streamlined Logistics Office in an effort to achieve a “paperless
office”

Led Office by increasing External Sales while reducing cost’s

Leading Field Rep for the Assessment, Selection and Integration
of an OBC System and Dispatch Software solution for the
transportation group @ Sherwin Williams.
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Waste Management
DTD Channel Development o

*Developed DTD Sales Channel for Waste Management Corporation
«Tested Program in 3™ & 4 Qtr. 2011
*Rolling out nationally in 2012

"I worked with Jeff and C4 Connections/NFuse Direct to implement our door-to-door sales
program for Waste Management in New Jersey and Eastern Pennsylvania. This concept
was new for Waste Management and the solid waste and recycling industry was new for
Jeff and his company. Jeff's knowledge of the door-to-door arena and ability to learn about
the solid waste and recycling industry enabled us to implement a comprehensive sales
program to secure new residential business in a short amount of time. Jeff’s creativity
continued to provide new and innovative ways for us to track our success and plan for the
future. Due to the success we've had in New Jersey and Eastern Pennsylvania, Waste
Management has elevated the program to the national level and continues to use the
procedures that Jeff and | developed early on in the program.”

Nick Casparro, Waste Management



Blue — Current Customers

Red — New Customers

WASTE MANAGEMENT

Think Green.
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