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gaut Horowitz, CEO-of Major Energy:  January 2009-Present

In 1997, Saul Horowitz founded and served as Chief Executive Officer for Econnergy Energy

Company, Ihc (afk/a Gateway Energy Services Corporation) for almost 10 years. Gateway

Energy Services was sold to Direct Energy in 2011, Mr. Horowitz is regarded as one of the

feading pioneers of the. deregulated energy supply industry in the Northeast and built Gateway
' from a smaﬂ start-up to one of the largest independent retail energy providers in the country.

In 2009, Mr. Horowitz _]OIIJ.Cd Major Energy Services, LLC, in the role of CEO. Aside from his
éxceutive duties in that position, Mr. Horowitz is also actively involved in supply management,
marketing, expansion a.nd strategic planning. Mr. Horowitz has been managing natural gas and
electricity supply since 1997 and oversees the daily and monthly procurement of energy in the
wholesale markets, as well'as Major Energy’s long-term hedging strategies.

1§rio__r to starting Gateway in 1997, Mr. Horowitz ran the importing and marketing divisions for
the domestic branch of a multi-national children’s wear manufacturer.

Mr Horowitz earned a B"‘fachelor of Life Science from John Hopkins University and a LLD (Juris
Doctor) degree from the University of Baltimore. He and his family live in Wesley Hills, NY.



Mark Wiederman

9 Kingston Dr. Spring Valley NY 10977
r:=‘ : Home 345.290.5439
Mwiederman@majoretiergy.om

;
gighﬁghts of Qualifications:

;ie *  Khowledgeable it computer hardware, software, and procedures.
o Inhstallation:and configuration of hardware.

o All versions of MS Windows, Word, and Excel
A team player who is extremely motivated and assertive,
Enterprise financial and administration knowledge, including profit and loss respensibilities
Experience buying and selling power and energy in wholésale markets
Electric system operational experience
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Fgmploymeﬂt History:

f?arch 2007 — Present ' Major Encrgy Services, Orangeburg NY

f : Presideit

.. Relationshiip and cooperation with wholesale supptiers, buying and selling power and gas in the wholesale
i market :

Develops hedging strategies and conducts related reconciliations, cost calculations and rate development
Involved with spearheading product development

Conducts scheduling:and forecasting

Oversees Electric Data Interchange (“EDI”) for Major Energy

»

1_!?)03-[\431‘0!1 2007 j ECONpergy Energy Co., Spring Valley, NY

1 . Billing Coordinator
* o Managed detailed billing for over 300,000 customers
¢ Parent billing for large commercial Multi metered customers
, ¢ Set pricing monthly for entire customer base
. = EDI '
Avgust 2001 - July 2002 Rockville Residence Manor, Rockville Center NY
Controller
i o ARJ/AP .
t « Medicare, Medicaid, Hospice and private billing for a 66 Bed facility
¥ o Managed Cash Flow
- w  Assisted in surveys '

Jily2000— Abgust2001 . ECONnergy Energy Co, Spring Valley, NY
: . Customer Service/Asst Billifig Coordinator
'« Menaged detailed billing for over 400,000 customers
i e Parent billing for large commercial Multi metered customers
" e Setpricing montlily for entire customer base
, * EDI
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19982000  Lasco College, New York, NY
i & A+ Certified
v MCS Certified

'1§9_9.8 ~2000  Torsh Vodaath Institute, Brooklyn NY
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Levi Y. Moeller. Vice President of Supply: Major Energy Services

Levi Y. Moeller obtained his Bachelor's degree from Fairleigh Dickinson
University, and majored in Mathematics and Risk Management. He graduated on
the dean's list of honors. While attending college, Levi worked as a high school
math teacher and upon completing his degree taught some college classes.

In 2003 Levi joined ECONnergy, in its Energy Supply department, whére he
gerved as a risk analyst. Some of his many responsibilities included: variance
analysis and testing, regression analysis and ferecasting, reporting, trend
analysis, storage organization, product development and implementation, liaison
to wholesale suppliers, liaison between Supply and other departments, buying
-and selling power in wholesale markets, hedging strategies, and conducted
related reconciliations, cost calculation and rate development (including
developing forecasting and rate models). This was both for natural gas and
¢electric. '

While working at ECONnergy, Levi became proficient in the natural gas market
and energy indusiry and gained hands-on experience with the NYMEX,NYISO,
PJM and ERCOT markets. Additionally, Levi took courses to further enhance his
skills and knowledge: of these markets.

In 2008 Levi left ECQN-n'ergy-_to help develop a new company calied GasLimit,
which was the brainchild of energy experts, to assist fleet and residential
gustomers manage their gasoline costs,

Ih November 2008 Major Energy Services brought Levi in to manage their supply
department and bring it all in house. He is responsible for the Supply
c[epartment‘s day to day operations including buying and selling power in
wholesale markets, hedging, risk analysis, product development, scheduling,
fjgrecasting, entrance into other potential markets, and all other supply related
tasks.

levi's expertise has made him a sought after candidate in the ESCO
industry.

%

o oW G e



Asher Fried
1639 East 31" Street
Brooklyn NY 11234
(917)817-0884
Asherfried@maigrenergy.com

Experience

.« 2006-Present COO MAJOR ENERGY
o : Oversight of all Marketing.Efforts
o Oversight of all Cystomet Service
o -Accounts Payable/Receivable

o 2004-2006 Hudson Energy Services
o Started a bilingual Sales Force
o Managed 15+ salespeople
0 Brought $5million/year in business

* 2002-2094 Medeo Enterprises — Bainbridge Nursing Home
o Dirgctor of Environmental Services
o Managed 20 employees
o Fire Marshall for 4 Nursing Homes
o Direetor of Security

*  2000-2002 Abaline Supply
o Sales Manager - Medical/Janitorial/Dietary Supplies

Education ,
» Bachelars of Finance - Touro College
e Minor in Computer Science — Touro College



