
Exhibit D 



REVISED ATTACHMENT F 

Section 451.340 
Managerial Qualifications 

"An applicant shall be deemed to possess sufficient managerial capabilities to serve 
retail customers identified in this Subpart if it has three or more individuals in 

management positions with four or more years experience with enterprise financial and 
administration responsibilities including profit and loss responsibilities, four years 

experience buying and selling power and energy in wholesale markets, and four years 
electric system operational experience" 

The following individuals possess more than four years experience with enterprise 
financial and administrative responsibilities including profit and loss, four years 

experience buying and selling power and energy in wholesale markets, and four years 
electric system operational experience. 

A. AT LEAST THREE INDIVIDUALS IN MANAGEMENT POSITIONS WITH FOUR 
OR MORE YEARS EXPERIENCE WITH ENTERPRISE FINANCIAL AND 
ADMINISTRATION RESPONSIBILITIES INCLUDING PROFIT AND LOSS 
RESPONSIBILITIES: 

1. Mark Ianni 
2. Lawrence Boisvert 
3. James Brown 
4. James Cullen Hay 

B. AT LEAST THREE INDIVIDUALS IN MANAGEMENT POSITIONS WITH 
FOURS YEARS EXPERIENCE BUYING AND SELLING POWER AND ENERGY 
IN WHOLESALE MARKETS: 

1. Mark Ianni 
2. Lawrence Boisvert 
3. James Cullen Hay 
4. Susan Ray 

C. AT LEAST THREE INDIVIDUALS IN MANAGEMENT POSITIONS WITH FOUR 
YEARS ELECTRIC SYSTEM OPERATIONAL EXPERIENCE: 

1. Mark Ianni 
2. Lawrence Boisvert 
3. James Cullen Hay 
4. Michael Matlock 



Mark Ianni - President 

Mr. Ianni is an experienced and proven energy and telecommunications business 
executive. He became President of both NextEra and Gexa Energy, LP, a leading 
provider of electricity in Texas serving over 120,000 retail customers and an affiliate of 
NextEra, in January 2007. 

Prior to joining NextEra, Mr. Ianni was President of FPL FiberNet, LLC, the fiber-optic 
subsidiary of NextEra Energy, Inc. NextEra Energy, Inc. is the parent company of 
Florida Power & Light Company, the largest electric utility in Florida. Mr. Ianni joined 
FPL FiberNet in January 2005 as Vice President Sales and was named President in 
October 2005. From 1989 through 2004, he served as Vice President of Emerging 
Markets and in other senior roles for GE Equipment Services and GE Capital, 
subsidiaries of General Electric. In his over 15-year tenure at GE and GE Capital, Mr. 
Ianni has held general management roles heading business units in the U.S. and 
Canada, and key leadership positions in sales, operations and business development. 

Mr. Ianni has over twenty years of senior management enterprise financial and 
administration experience including profit and loss responsibilities at NextEra, GE, FPL 
FiberNet, LLC, and Gexa Energy, LP. Mr. Ianni, as President of Gexa Energy, LP since 
January 2007, has over four years of electric system market operations experience 
ranging from developing the strategy for ensuring that Gexa Energy, LP's operational 
and market processes satisfied ERCOT's requirements for the transition to the nodal 
market in early 2011, developing and implementing Gexa Energy, LP's ERCOT 
wholesale power purchase and transmission strategies, and managing and defining 
Gexa Energy, LP's involvement in and positions taken with ERCOT's reliability and 
operations subcommittee. In his roles as President of Gexa Energy, LP and NextEra, 
Mr. Ianni, since January 2007, has managed the wholesale power purchases needed to 
deliver over 10 million MWh of electricity to retail customers annually and is directly 
responsible for all wholesale power and energy purchases and sales and trading 
strategies to meet these companies' load requirements. 

Mr. Ianni holds a Bachelor's Degree from McGill University, Canada, and an MBA from 
Queen's University, Canada. 

James Brown - Vice President & Chief Financial Officer 

Mr. Brown, since March 2009, has been the Chief Financial Officer at NextEra; a 
position he also holds at Gexa Energy, LP, a leading provider of retail electricity in 
Texas and an affiliate of NextEra. Mr. Brown has over twenty years of enterprise 
financial and administrative responsibilities including profit and loss. Prior to joining 
NextEra, he worked for the Arthur Andersen international public accounting firm from 
1992 to 2000 and held senior-level accounting positions with enterprise financial and 
administrative responsibilities, including profit and loss, with Cinergy and Constellation 
Energy until joining NextEra in 2009. In his role as Chief Financial Officer, Mr. Brown is 



responsible for all of Gexa Energy, LP and NextEra's financial matters, including 
accounting, audit, financial planning, contract administration, tax and investor relations 
activities. 

Mr. Brown is a Certified Public Accountant and holds a Bachelors of Business 
Administration degree from the University of Houston. 

Lawrence Boisvert - Vice President, Commercial Sales and Business 
Development 

Mr. Boisvert joined NextEra in April 2007 as the Vice President of commercial sales and 
business development where he is responsible for leading the company's business 
expansion into markets outside of Texas. Since April 2007, he has also served as Vice 
President of Gexa Energy, LP, a leading provider of retail electricity in Texas to over 
120,000 customers and an affiliate of NextEra. In both capacities, for over the past four 
years, he has been responsible for the financial and administrative functions, including 
profit and loss responsibilities, for the sales groups of each company. Prior to joining 
NextEra, Mr. Boisvert was senior director of power marketing at FPL Energy Power 
Marketing, Inc. from June 2000 through April 2007, now NextEra Energy Power 
Marketing, Inc. and an affiliate of NextEra and Gexa Energy, LP, where he was charged 
with pursuing structured transactions and growth opportunities in Northeast markets 
which included buying and selling power and energy in the PJM, NYISO and ISO-NE 
markets, arranging and contracting for transmission, managing and mitigating 
congestion and other transmission constraints, and maximizing transmission 
opportunities. 

Prior to joining NextEra Energy Power Marketing, Inc. in June 2000, Mr. Boisvert held 
various management positions at EUA Service Corporation, an electric utility that 
served Southeastern Massachusetts and Northern Rhode Island, including positions as 
manager of power supply and manager of conservation and load management 
programs for commercial and industrial customers. In these capacities, Mr. Boisvert 
acquired, from September 1986 through May 2000, over three years of experience in 
buying and selling power in wholesale markets. Combining this experience with his 
buying and selling power and energy in wholesale markets experience while at FPL 
Energy Power Marketing, Inc., Mr. Boisvert has nearly ten years of buying and selling 
power and energy in wholesale markets. Mr. Boisvert also has over fourteen years 
experience in management positions with electric system operations acquired during his 
tenure at NextEra, Gexa Energy, LP, EUA Service Corporation, and FPL Energy Power 
Marketing, Inc. 

Mr. Boisvert holds a Bachelor of Science and Master of Business administration from 
Worcester Polytechnic Institute, and a master of electric power engineering from 
Rensselaer Polytechnic Institute. Boisvert is a registered Professional Engineer in 
Massachusetts, Rhode Island and Connecticut. 



James Cullen Hay - Senior Director, Pricing and Structure 

Mr. Hay joined Gexa Energy, LP in August 2010 as its Senior Director, Pricing and 
Structure. Since that time he has held the same title and performed the same functional 
responsibilities with respect to NextEra, an affiliate of Gexa Energy, LP. In this regard, 
he is responsible for the buying and selling of power and energy in wholesale markets 
and scheduling same for both companies. He previously, performed these same 
functions for Suez Energy Resources North America from January 2004 through April 
2006 and for Reliant Energy, Inc. from September 1997 through August 2003 during 
which time both of these companies were members of PJM and MISO market 
participants. From April 2006 until joining NextEra and Gexa Energy, LP in August 
2010, Mr. Hay was a Vice President of LPB Energy Management and was responsible 
for the company's financial and administrative operations, including profit and loss 
responsibilities, and headed up its wholesale and retail market analytics team which 
conducted and advised buying and selling power and energy and natural gas in 
wholesale and retail markets. Mr. Hay has over eight years of experience in buying and 
selling power and energy in wholesale markets. During his employment at Reliant 
Energy, Inc., Mr. Hay has also acquired nearly six years of electric system operational 
experience which was gained through his dispatch responsibilities of 1,000 MWs of 
natural gas-fired generation in Illinois and Florida. 

On behalf of NextEra and Gexa Energy, LP, Mr. Hay is responsible for managing the 
pricing and structuring group and processes for all wholesale and retail power and 
energy transactions. Mr. Hay has over 13 years of senior management experience in 
the electricity industry ranging from financial administration, credit, trading, power 
dispatch and portfolio management. 

Mr. Hay holds a BA in economics from Southwestern University and an MBA in 
education from the University of Phoenix. 

Susan Ray - Director, Pricing and Supply 

Ms. Ray has over fifteen years of broad electric industry experience in which she has 
focused on quantifying the risk associated with highly complex wholesale power 
origination deals. She joined NextEra in April 2010 as Director, Pricing and Supply. In 
this capacity, she is responsible for retail customer load forecasting, buying and selling 
power and energy in the ERCOT market, managing the company's REC portfolio, 
performing future exposure calculations on proposed wholesale power transactions and 
managing SOX controls. Ms. Ray has also, since April 2010, served in a similar 
capacity with Gexa Energy, LP, a leading provider of retail electricity in Texas to over 
120,000 customers and an affiliate of NextEra. Previously, Ms. Ray was a Manager 
and Director of Risk Management for Duke Energy International and Duke Energy 
Americas for nearly ten years, from November 2000 through March 2010, during whi<;:h 
she back-tested wholesale power trading strategies, bought and sold power and energy 
in wholesale markets, developed delta hedging and other trading methodologies as well 
as creating pricing strategies for wholesale power sales and purchases. For over 10 



years, since 2000, Ms. Hay has been involved in the buying and selling power and 
energy in wholesale markets. 

Ms. Hay holds a Bachelors degree in business - statistics from Bowling Green State 
University and a Masters degree in statistics from Miami of Ohio. 

Michael Matlock - Director, Market Operations 

Mr. Matlock has been Gexa Energy, LP's Director of Market Operations since January 
2004. He manages the day-to-day operations for deregulated electricity customers. In 
this capacity, he leads a team responsible for contract and product development, 
customer enrollment, and managing the company's relationships with rate-regulated 
transmission and distribution utilities. Mr. Matlock, since January 2004, has also served 
in a similar capacity with NextEra, an affiliate of Gexa Energy, LP, a leading provider of 
retail electricity in Texas to over 120,000 customers. Mr. Matlock, since 2004, has been 
Gexa Energy, LP's lead ERGOT representative actively participating and holding 
leadership roles in several ERGOT subcommittees including the Reliability and 
Operations Subcommittee and its working groups which include the Dynamics Working 
Group, the Operations Working Group, and the System Planning Working Group. In 
this role, together with his Gexa Energy, LP and NextEra market operations 
responsibilities, Mr. Matlock has acquired over seven years of electric system 
operational experience. 

Before joining NextEra, he managed Reliant Resources' back office operations for two 
years creating control-point tracking and reporting for all inbound customer enrollments 
and move-outs and Sarbanes-Oxley compliance. Mr. Matlock is a highly skilled energy 
professional with over fifteen years of experience in managing teams responsible for the 
development of business procedures and technical tools for the successful processing 
of retail service initiation and cancellation transactions, transmission distribution service 
provider invoicing and retail customer service requests. 

Mr. Matlock received a Bachelors degree in religious studies from Rice University. 


