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Technical Qualifications  
 

Natural Gas Sales Experience 
Section 551.90(b) 

 
 

Pursuant to Section 551.90(b) of the Illinois Commerce Commission Administrative Code 

Title 83 Subchapter D Part 551 (the “Code”), Ambit demonstrates in this Attachment F that it has two 

or more individuals on its staff with demonstrated four years natural gas sales experience and two 

years experience working with rules and practices established by the North American Energy 

Standards Board (NAESB) or its successor.   

 Ambit Energy receives natural gas sales guidance from its primary natural gas trading partner, 

Shell Trading North America (formerly Coral Energy) based in Houston, TX, Navigant Consulting 

based in Chicago, IL, and Randolph Risk Management based in Dallas, Texas as well as by Ambit 

Energy’s Director of Natural Gas Operations. 

 Ambit Energy’s employees and retained consultants provide more than seventy (70) years of 

natural gas procurement and sales (marketing) experience and over twenty (20) years working within 

the confines of North American Energy Standard Board (NAESB) contracting guidelines and 

standards of conduct. 
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John R. Greene 
Ambit Energy’s Director of Energy Operations  
 

Mr. Greene has more than twenty-four (24) years of natural gas sales experience and more 

than two years working with rules and practices established by the North American Energy Standards 

Board (NAESB).   From 2007 through 2008, Mr. Greene has been employed as Ambit Energy’s 

Director of Natural Gas Operations.  At Ambit Energy, Mr. Greene is responsible for assisting Ambit 

Energy with energy (including natural gas) trade risk management; natural gas scheduling; composing 

Ambit’s retail natural gas pricing models; and providing advice in the preparation to procure natural 

gas for Ambit Energy.  Throughout the duration of his employment at Ambit Energy, Mr. Greene 

reviewed and gained familiarity with NAESB contracts and NAESB standards of conduct in addition 

to his experience working within the rules and practices of NAESB at Nevada Power.   

From 2006 through 2007, Mr. Greene worked as a Senior Natural Gas Trader at Nevada 

Power.  Throughout the duration of his employment at Nevada Power, Mr. Greene was responsible in 

his capacity as senior natural gas trader for selling natural gas on a daily basis; purchasing and selling 

long-term gas for generation base load supplies; scheduling natural gas to flow on intra- and interstate 

pipelines; and checking balances on pipelines involved and reducing imbalances on a daily basis.  Mr. 

Greene also was in charge of submitting volumes with delivery points of supply areas to the financial 

and banking institutions that participate in hedge programs; awarding winners for sales of financial 

gas after comparing swaps and collars submitted from sale winner companies; and after refreshment 

of bid prices with New York Mercantile Exchange (NYMEX) contracts or executed by participating 

financial institutions.  Throughout the duration of his employment at Nevada Power, Mr. Greene 

reviewed and gained familiarity with NAESB contracts and worked within the confines of NAESB’s 

standards of conduct.   

From 1994 through 2006, Mr. Greene was the Manager of Energy Sales and Transportation at 
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E.L. Greene Exploration Company.  At E.L. Greene Exploration Company, Mr. Greene was the 

primary authority to coordinate and manage natural gas sales activities, lead negotiations, and 

maximize the company’s interest in the sale of gas, oil, and petrochemical production.  Throughout 

duration of his employment at E.L. Green Exploration Company, Mr. Greene was accountable for 

daily, monthly, and seasonal natural gas sales and transportation.  Additionally, Mr. Greene directed 

and recommended natural gas deal structure and natural gas sales negotiation strategies for companies 

as well as negotiated NAESB contracts relating to sales of natural gas with end-user purchasers.   

From 1991 through 1994, Mr. Greene worked as the Contracts Representative for Nomeco Oil 

& Gas Company.   At Nomeco Oil & Gas Company, Mr. Greene purchased natural gas supply in joint 

ventures for resale, negotiated and drafted natural gas sales contracts, amendments, and other financial 

agreements to facilitate gas sales transactions.  Also, Mr. Greene was responsible for forecasting 

supply and demand requirements.   In addition to the highlighted work experience noted above, from 

1987 through 1991, Mr. Greene was Vice President, Energy Sales and Transportation at Capital Gas 

Ventures where he supervised the company's trading, procurement, and sales of natural gas.   

Mr. Greene is certified as a Chartered Industrial Gas Consultant (CIGC) by the Gas 

Technology Institute (GTI) in Chicago, Illinois.  Mr. Greene holds a Master’s degree from Pepperdine 

University and a Bachelor’s degree from Texas State University.   Mr. Greene has gained more than 

twenty-four (24) years of gas sales experience and more than four (4) years of experience working 

with the rules and procedures established by NAESB, sufficient to meet the requirements of Section 

551.90(b) of the Code.     
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Peyton Feltus  
Gas Sales and Procurement Strategy  
(Ambit Energy Retained Consultant) 1 
 
 Mr. Feltus has more than twenty (20) years of natural gas sales experience and more than two 

years working with rules and practices established by the North American Energy Standards Board.   

From 1991 through the present, Mr. Feltus is Founder and President of Randolph Risk Management 

(RRM) and is a natural gas sales and procurement consultant.  Throughout the duration of his 

employment at RRM, Mr. Feltus has advised companies on natural gas supply strategy and related 

risk management. Throughout the duration of his employment at RRM, Mr. Feltus has been 

responsible for leading natural gas sales operations and delivery of physical natural gas to customers 

and assisting companies in building its sales departments that comply with NAESB standards.  Prior 

to founding RRM, Mr. Feltus worked at Johnson Trading from 1988 to 1991, where he provided 

hedging services to producers and end-users of energy products using over-the-counter and exchange 

traded instruments.  From 1985 to 1988, Mr. Feltus was a retail gas broker at Bear Stearns, 

specializing in energy (including gas) hedging utilizing exchange trade futures and options on crude 

oil, heating oil, and natural gas.  Mr. Feltus has worked within the confines on NAESB in procuring 

and selling natural gas.   

At Randolph Risk Management alone, Mr. Feltus has gained more than fifteen (15) years of 

experience of gas sales experience and more than eight (8) years of experience working with the rules 

and procedures established by NAESB and contract drafting guidelines, sufficient to meet the 

requirements of Section 551.90(b) of the Code.  Mr. Feltus holds a Bachelor’s degree from the 

University of North Carolina at Chapel Hill.   

 
                                                      
1 Mr. Feltus is a retained consultant of Ambit.  See attached RRM Retainer Agreement, which details the availability of Mr. 
Feltus to assist Ambit on an ongoing basis with Ambit’s gas sale and procurement needs.   
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Richard “Rick” G. Smead  
Navigant Consulting, Inc. 
(Ambit Energy Retained Consultant)2 
 

Richard Smead is a Director of Navigant Consulting, Inc. (NCI).   Mr. Smead has more than 

four (4) years of natural gas procurement experience and more than four (4) year of experience 

working with NAESB, sufficient to meet the requirements of Section 551.90(b).  Mr. Smead is a 

member of the Board of Directors of the North American Energy Standards Board (NAESB).   From 

2004 through present, Mr. Smead worked as a Director at NCI, where he is responsible for managing 

upstream and midstream natural gas industries; straight fixed variable rate design; interruptible gas 

service issues; and advising on potential acquisitions and strategic advice with respect to procurement 

of gas pipelines, potential gas supplies, and natural gas sales initiatives.  From 2001 through 2004, Mr. 

Smead was Vice President for the El Paso Pipeline Group.  In this position, Mr. Smead was 

responsible for natural gas acquisition evaluation, gas contracting, and natural gas operations.  Prior to 

the joining El Paso in its merger with The Coastal Corporation (Coastal) in January 2001, Mr. Smead 

was Senior Vice President for Colorado Interstate Gas Company (CIG).  Prior to joining CIG in 1988 

as Vice President, he was employed by the Tenneco Gas Group as Director of Rates.   

In addition to being a member of the NAESB’s Board of Director, Mr. Smead is a member of 

the Energy Bar Association, where he serves as Chairman of the Natural Gas Regulation Committee.  

He was the Fiscal 2002 chair of the Rate Committee of the Interstate Natural Gas Association of 

America (INGAA).  Mr. Smead served as chairman of the American Gas Association (AGA) Rate 

Committee from 1988 to 1991.  Mr. Smead received a Bachelor of Science degree in engineering 

from the University of Maryland in 1970 and a Juris Doctor from George Washington University in 

1979.    
                                                      
2 Mr. Smead is a retained consultant of Ambit.  See attached NCI Retainer Agreement, which details the availability of Mr. 
Smead to assist Ambit on an ongoing basis with Ambit’s gas sale and procurement needs.   
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Technical Qualifications  
 

Natural Gas Sales Experience 
Section 551.90(d) 

 
The occupational background information of and Ambit Energy’s consultant retainer 

agreements with Richard “Rick” G. Smead, John R. Greene, and Peyton Feltus as provided in this 

Attachment F meet the requirements of Section 551.90(b) of the Code, and in the alternative, Section 

551.90(d) of the Code, as these three persons’ occupational backgrounds demonstrate that Ambit 

Energy has sufficient technical resources and abilities match the services that it intends to provide to 

its residential or small commercial customers. 

 
 

 

 




