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Q Please state your name and business address. 1 

A My name is Adam Rousselle. My Business Address is 104 Autumn Drive, New Hope, 2 

Pennsylvania, 18983. 3 

Q What is your principal occupation?   4 

A I am Chief Executive Officer of Utility Risk Management Corporation (URMC). 5 

Q What is the subject of your rebuttal testimony? 6 

A Dr. Richard Tabors is submitting rebuttal testimony on URMC’s behalf, and I believe it 7 

is appropriate as CEO to provide some further information about the Company and 8 

its business. 9 

Q What is the business of URMC? 10 

A URMC is a merchant electric transmission developer and risk management services 11 

company. Among other things, URMC engages in empirical risk analysis of electric 12 

power flows and congestion, based on 3-dimensional engineering models of electric 13 

transmission systems. The models utilize advanced, remote sensing technology and 14 

proprietary analytics software.   Working in conjunction with power systems 15 

engineering and economic consulting entities, URMC is able to analyze Financial 16 

Transmission Rights (FTR) positions and expected locational marginal pricing (LMP) 17 

levels associated with transmission upgrades.  18 

Q Please describe your background. 19 

A I have extensive transmission survey and rating experience within the PJM 20 

interconnection territory. My company has surveyed over 40,000 miles of the U.S. 21 

Bulk Electric Transmission system in the past 3 years. I have developed IEEE-named 22 
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best practices in determining precise transmission conductor temperatures which are 23 

a primary requirement in establishing a transmission line’s capacity rating. I am the 24 

principal inventor of 7 US patents associated with the electrical power grid.  25 

Prior to establishing URMC in 2005, I worked in other businesses. The genesis of 26 

URMC actually goes back to 1998, when I worked with NASA and academic scholars 27 

to develop remote sensing technologies. Prior to going to work in the private sector I 28 

served in the United States Army.  My background is more extensively described in 29 

Appendix A to my testimony. 30 

Q What is URMC’s interest in this proceeding? 31 

A URMC has products and services that I believe can assist transmission-owning utilities 32 

like ComEd to optimize the line capacities and performance of their transmission 33 

facilities, helping to alleviate the need to add new physical transmission lines and 34 

new capacity through conventional means. The solutions URMC offers are 35 

competitive alternatives to boosting transmission capacity through the traditional 36 

method of adding new lines and circuits, saving the utility and its customers 37 

substantial amounts of money and helping avoid the adverse impacts to landowners 38 

and others who are potentially harmed by construction of new transmission facilities. 39 

As a merchant transmission developer within PJM our transmission upgrades projects 40 

are paid for by URMC, not billed to the ratepayers in PJM.   41 

Q URMC’s Petition to Intervene in this proceeding makes reference to certain rights it 42 

has with PJM pertaining to an upgrade of the Byron to Cherry Valley transmission 43 

link. Please describe further. 44 
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A URMC has a merchant upgrade project which has reached the Facility Studies 45 

Agreement phase within PJM, specifically within the ComEd transmission system 46 

footprint and in the vicinity of ComEd’s proposed Project. Having a signed FSA is a 47 

threshold requirement that, once achieved, allows a merchant transmission 48 

developer to participate in the Base Residual Auction within PJM. Within the FSA 49 

stage of a merchant transmission project, the developer learns if its upgrade has 50 

created Incremental Capacity Transfers (ICTs). If so, the developer is awarded what 51 

are called Incremental Capacity Transfer Rights (ICTRs). ICTRs are one of three types 52 

of rights afforded to merchant transmission developers. Incremental Auction 53 

Revenue Rights (iARRs) are a second type of financial rights. Holders of ICTRs are 54 

allowed to bid such capacity into the PJM base residual auction. Accordingly, 55 

achieving the signed FSA is a meaningful milestone in project development within 56 

PJM. I think this description serves to explain more fully, and to that extent rebut, the 57 

testimony of ComEd witnesses, including Paul McGlynn (ComEd Ex. 14.0) and Roy 58 

Shanker (ComEd Ex. 12.0). 59 

While URMC’s Byron to Cherry Valley project will not create ICTRs in the base 60 

residual auction, its progression within PJM’s RTEP is no less important because 61 

URMC believes that we will create substantial iARRS from its development.        62 

Q What is Richard Tabors’ relationship to URMC? 63 

A Dr. Tabors is the President of Tabors Caramanis Rudkevich (TCR).  TCR has 64 

provided analytic support to URMC in valuation of potential URMC transmission 65 

upgrades.  In addition, members of Dr. Tabors’ staff provide URMC with strategic 66 
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assistance in project finance.  Dr. Tabors was asked by URMC to prepare testimony 67 

for this proceeding.   68 

Q. Does URMC regularly use additional engineering consulting services? 69 

A. Yes, we regularly use the services of Siemens PTI.  70 

Q Does this conclude your rebuttal testimony? 71 

A Yes, it does. 72 



App. A to URMC Ex. 1.0 

ADAM ROUSSELL 

Adam Rousselle is a recognized expert and visionary in the applied use of Remote Sensing in 
both the Energy and Timber industries. His travels to 47 countries applying data to operational 
problems have brought him a truly global perspective to our operational challenges at home.  

As the founder of Utility Risk Management Corporation (URMC) Adam Rousselle has made it his 
mission to bring deliberate intelligence and data-based decision-making processes to the utility 
industry. Since its inception in 2005, URMC has consistently developed innovative remote 
sensing technology and proprietary business analytics software designed to serve utility 
companies throughout North America. The empirical, risk-specific inventory analyses that 
URMC delivers are used by these companies to improve reliability, productivity, and 
profitability. 

A decorated combat veteran who served 10 years in the United States Army, Adam rose from 
the rank of Private to Staff Sergeant and completed his Officer Candidate training at Fort 
Benning, Georgia. He served with the 7th Special Forces Group, conducting operational 
counterintelligence in Latin America. In 1991, Adam was awarded the Bronze Star for his 
actions with the 1st Squadron 7th Cavalry in Operation Desert Storm. 

Upon returning to civilian life, Adam spent more than 15 years working internationally in the 
sawmill, logging, and timber industries. Through this experience, he became an accomplished 
and recognized grader of fine woods. In 1992, Adam founded a sawmill company in Latin 
America, which he grew to 850 employees. 

In 1998, Adam partnered with the National Aeronautics and Space Administration (NASA) and a 
team of top academic scholars to develop remote sensing technologies. The resulting 
technological breakthroughs based upon research, calculations, and data analysis that Adam 
contributed allowed for far greater accuracy in the identification and inventory of timber and 
forests. This partnership also led to the founding of Falcon Informatics, a leader in forest 
information services and solutions for owners, investors, and insurers of forestland around the 
globe. 

By using LiDAR, related technologies, mathematics, software, and sophisticated analytical tools, 
Falcon Informatics precisely inventoried vast stretches of forest for the timber industry. In fact, 
by the time Adam sold the business in December 2005, Falcon Informatics had analyzed more 
than 4.5 million acres of forest in North and South America, Indonesia, Finland, and Brazil — 
providing invaluable data for clients such as Fort Benning, Boise, UPM-Kymmene, the Bureau of 
Land Management, Forest Capital Partners, Forest Systems, and Fort A.P. Hill, among others. 

Mr. Rousselle has a Bachelor’s of Science degree in Business from the University of Tampa. 

 


