
ATTACHMENT A 



Jurisdictions of Operation 

NRG Kiosk is currently filing for license of operation in 10 US states including 
Illinois. We are expecting to receive our licenses in IL, OH, PA, NY, NJ, MD, DC, 
DE, MA, RI, ME, NH in the next few months. 

Principal Officers, Directors, Partners 

Hamed Babai: 
Hamed is the CEO of NRG Kiosk. He is the former CTO of Best energy, licensed 
energy consultants operating in more than 10 states. Hamed has a Ph.D. in 
engineering from the Northwestern University. He is specialized in business 
intelligence, energy and logistics data analysis and risk management. 

Mr. Babai has helped hundreds of clients in the ComEd territory in state of Illinois 
with their electric need. The result has been complete satisfaction of these 
customers. Mr. Babai has also aggregated commercial entities for improved pricing 
which has resulted in up to 10 percent improvement in pricing. He has been 
responsible for over 500 customer record data and over 10 supplier's daily price 
reports. He has complete familiarity with the products, suppliers, prices and legal 
process of contracting a customer. 

Siamak Abdoullahi Pour: 
Siamak is the Chief Strategy officer of NRG Kiosk. He has a Ph. D. from 
Northwestern University. He is an Electrical engineer and works as a merger and 
acquisition specialist at Microsoft Corp. 

Jim Whittle: 
Jim is the Chief Marketing officer of NRG Kiosk. She is also a principal at 
Roselyn She has a MBA from Kellogg school of Management at Northwestern 
University. 

Peruz Carlson: 
Peruz is the CTO of NRG Kiosk. He holds a B.Sc. from Macon University in 
Information Technology. 
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Description of Applicant's Business 

NRG Kiosk is a start-up founded at August 2013. The firm places a large emphasis 
on education and transparency in Energy market. NRG Kiosk has bright 
intellectuals at its core and believes that long-term outlook and sustainable 
business is good for the economy and the globe. 

As energy broker, we will contact customers, get them a free quote and proposal 
which explains all their options and savings. We will educate them of the events 
before and after the switch and get them to select their preferred alternative. 

Every customer has a dedicated advisor and customer service person who will 
answer their question. We are paying these advisors for this job. The management 
team is available at all time to help the customers with technical and non-technical 
concerns and questions. 

NRG Kiosk's experience with energy industry has motivated us to fight and think 
for customers and make the deregulated market a better and easier place for its 
customers. 

NRG Kiosk is a LLC registered and based in state of Illinois. The company is 
composed of 5 members including four member of management team and a sales 
director. This group is responsible for the operations, legal, financial management 
and content creation of the company. Hamed Babai, Siamak A. Pour, Jim Whittle, 
Peruz Carlson and Jay Cagnina are the members. The sales force of the company is 
1099 individuals who will become our partners and upon passing our examination 
test get the agreement and right to sell and consult consumers on our behalf. 

We have the most comprehensive database of energy, which has been gathered 
through 1.5 years of hard work which enables us to provide the most accurate and 
updated information to our end consumers. 

Complaints 

Applicant has not received any complaints in this or any other jurisdiction. 
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Acceptances 

NRG Kiosk LLC consents to all IL Code of Conduct rules and Reporting 
Requirements as enumerated by Section 454.90 and 454.110 of the Code 
respectively. 
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.D. BRUNSWICK \.:Jeomp.1n1 .. ~ 
Return to: Wisors Desk 

SURETY BOND PROPOSAL 

Applicant: 
Date: 
Qnote expires on: 

Bond Type Limits Carrier 

ABC Bond- Form Attached $5,000 Aegis Security Insurance Company 

Premium/Fee: $200.00 

Reguired to Bind/Notes: 

Signed proposal 

Signed Application 

Payment in full (electronic check) Made out to Brunswick Companies 

All commissions and/or fees are fully earned upon issuance of the bond. The above is only a conditional offer and is subject 
to change or rescission based upon a multitude of considerations. 

Broker Commission Agreement & Compensation Definition: 

Surety(ies) sell insurance products and services lhrough insurance agents and brokers, commonly referred to as "Producers." The compensation paid to 
producers is designed to encourage them to sell products, place profitable business with the surety(ies), and provide services to policyholders. A producer 
may receive one or more of the below payments, depending on the Producer's business relationship with its surety(ies). Base Commission. Producers are 
generally paid a Base Commission for the sale and service of policies. Base Commission is a fixed percentage of the policy premium or a fixed amount per 
policy set prior to the sale {effective date) of the policy to which it applies. The percentage or amount may vary depending on certain factors, such as the 
type of product, the risk classification, whether the policy is new or a renewal, whether another policy is written for the same insured, and the services 
provided to the policyholder. In some cases, the percentage or amount may be negotiated on a transaction by transaction basis, and may vary by Producer 
based, at least in part, on the Producer's past performance and the expected value of the Producer's business going fon.vard. Supplemental Commission. 
Like Base Commission, Supplemental Commission is a fixed percent of premium or a fixed amount per policy, which is set prior to the sale of the policy to 
which it applies. Eligibility for, and the amount of, Supplemental Commission paid on current business is based upon Producer's ability to meet certain past 
production, growth, profitability or other historical performance objectives established by the surety(ies). Contingent Commission. Contingent 
Commission is generally a particular percent of the premium written during a preceding performance period or a particular sum that is based upon a 
Producer's ability to meet certain production, growth, profitability or other performance objectives established for a preceding period. As such, eligibility 
for, and the amount of Contingent Commission cannot be determined until after the sale of bonds that occur over a given period of time. Contingent 
Commission is generally paid separately from Base Commission on an annual or other periodic basis. By executing this document you specifically 
acknowledge you understanding that we may enter into such contingency arrangements. Producer Administrative Fees. Some producers may charge their 
customers a fee on their own account related to services they provide their customers. Any such fee would not be part of the premium charged by the surety, 
would not be charged on the surety's behalf,_and may be in addition to receiving compensation. This can include a placement contingency fee. Consent to 
Rate. Certain applicants may or may not qualify for standard (filed) rates or we may choose to place certain applicants on non-standard surety programs. By 
executing this disclosure applicant clearly understands the deviation from standard or filed rates and specifically consents to the same. Certain risks may 
require broker placement fees in addition to premium. Applicant acknowledges these cost issues and specifically consents to the same. 

I have read and understand the foregoing. I understand that ALL premiums, commissions and fees have been combined into 
my quote, and I do consent to that/those as quoted. 

By signing,~ condition of this proposal. 

C..--1,,Jl&L-J 
Bond Applicanfs~ature 
(A fax/email signature of this document shall be deemed an original signature for any and all purposes.) 

HamedBabai, Managing Member 

Title 

Sept. 20, 2013 
Date 


