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In the objection it filed on the company’s plan, the Retail Energy Supply 

Association  (“RESA”)1 objected to the proposal to use one-year supply contracts.  RESA 

argued that the use of shorter-term, quarterly agreements would enable customers to see a 

default price that better reflects market prices.  Better price signals will spur more 

thoughtful efficiency investments, wise energy usage, and spur development of the 

competitive market.  The Company responded that RESA’s proposal to rely upon three-

month contracts was not supported by data or other detailed analysis, as required by 

Section 16-111.5(j)(i).  More specifically, Ameren stated that RESA did not demonstrate 

that the use of three-month supply contracts would provide electric service at the least 

                                                 
1  RESA’s members include Commerce Energy, Inc; Consolidated Edison 

Solutions, Inc; Direct Energy Services, LLC; Gexa Energy; Hess Corporation; Integrys 
Energy Services, Inc.; Liberty Power Corp.; Reliant Energy Retail Services, LLC; 
Sempra Energy Solutions; Strategic Energy, LLC; SUEZ Energy Resources NA, Inc. and 
US Energy Savings Corp.  The comments expressed in this filing represent the position 
of RESA as an organization but may not represent the views of any particular member of 
RESA. 
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total cost over time, taking into account the statutorily required consideration of price 

stability and could introduce volatility in customers’ prices.  Ameren Response at 31-32. 

These comments are intended to provide the data Ameren believes is necessary to 

consider RESA’s proposal.  First, it should be noted that the goal of price stability does not 

trump all other concerns.  If that were the case, then the Company should be entering into the 

longest contracts possible ignoring the fact that market prices vary over time with customers 

potentially paying vastly more than the market price.  Rather, the Act should be read to 

require a balancing of price stability against the goal of providing customers with proper 

economic signals that will lead to better decisions on power consumption levels and timing, 

investments in equipment and choice of supplier.  The issue here is whether one-year 

contracts or quarterly contracts provide the better balance. 

Attachment 1 to this reply is a RESA study that provides information relating to 

historical forward prices and, specifically, quarterly pricing.  RESA's analysis shows that 

forward quarterly prices averaged from 2004 through current have been similar to forward 

prices for one and two year terms.  This data demonstrates that, while the quarterly forward 

prices over time have been similar to the forward prices for one and two year contracts, 

quarterly pricing provides customers with more frequent price signals.  As a result, market 

responsive pricing remains the better path to foster the development of retail competition for 

the benefit of Illinois ratepayers.  Customers in a competitive market could choose an 

electricity product that varies in term, composition, etc. In essence, price signals empower 

customers to make choices based on their individual energy usage, needs and desires.  
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CONCLUSION 

The Company should be directed to include in its procurement plan the use of 

quarterly contracts that will better balance the competing goals of price stability and 

economic price signals.  

Respectfully submitted, 
Retail Energy Supply Association   
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