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I. INTRODUCTION 1 

Q. Mr. Simpson, please state your full name, occupation and business address. 2 

A. My name is Glenn E. Simpson and I am the Vice President of Crude Oil Marking and 3 

Commercial support for ConocoPhillips Canada Ltd., a subsidiary of ConocoPhillips 4 

Company.  My business address is 401 Ninth Avenue S.W., Calgary, Alberta, Canada 5 

T2P2H7. 6 

Q. What is your educational background. 7 

A. I earned a Bachelor of Science degree in Business Administration in 1978 from Wake 8 

Forest University.  I received a M.B.A. from Wake Forest University in 1980.  9 

Q. Briefly describe your work experience. 10 

A. I have served as Vice President of Crude Oil Marketing and Commercial Support for 11 

ConocoPhillips Canada, Ltd. since 2001.  My responsibilities presently include 12 

supporting logistics and general commercial development to ensure reliable and efficient 13 

crude oil transportation from production in Canada to Conoco’s U.S. refineries.  I have 14 

been with ConocoPhillips or one of its predecessors or subsidiaries my entire career.  I 15 

began with Conoco Inc. (which merged into ConocoPhillips Company at the end of 2002, 16 

in 1980.  For thirteen years, I held various positions in Downstream and Commercial 17 

Operations, including Management Development, Finance / Corporate Planning, 18 

Chemical Transportation and crude oil trading.  From 1993 to 1998, I held the position of 19 

Manager of Strategy and Business Optimization for Conoco’s Rocky Mountain Business 20 

Unit.  From 1999-2001, I was the Regional Manager of Crude Oil Supply and Marketing 21 

for Conoco’s Rocky Mountain Business Unit.  Thereafter, I became Vice-President of 22 
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Operations Control Center, Business development, Administration, and Regulatory and 23 

Engineering. 24 

Q. Mr. Askounis, please state your full name, occupation and business address. 25 

A. My name is John H. Askounis and I am Manager, Business Analysis for ConocoPhillips 26 

Company's Refining Services.  My business address is 600 North Dairy Ashford, 27 

Houston, TX 77079. 28 

Q. What is your educational background. 29 

A. I earned a Bachelor of Science degree in Chemical Engineering in 1979 from Purdue 30 

University.  I earned  a M.B.A. with a concentration in finance in 1989 from California 31 

State University, Long Beach.  32 

Q. Briefly describe your work experience. 33 

A. I began my current position as Manager, Business Analysis for ConocoPhillips Refinery 34 

Services, located in Houston, TX, in June 2006.  My responsibilities include the 35 

performance analysis of the refineries in ConocoPhillips’ U.S. system as well as special 36 

projects and evaluations.  Prior to my current position, I held the position of Manager, 37 

Business Planning at ConocoPhillips’ Wood River Refinery, located in Roxana, IL, from 38 

May 2001 to May 2006.  In that position, my responsibilities included short and long 39 

range planning, operational budgeting, and operations coordination.  I have worked for 40 

ConocoPhillips (or its predecessor companies) for almost 14 years, originally joining its 41 

predecessor, Tosco Refining Company, in September 1992.  Since 1992, I have worked 42 

at ConocoPhillips’ Avon (Martinez, CA), Ferndale (Ferndale, WA) and Wood River 43 

(Roxana, IL) refineries, and Refining headquarters in Linden, NJ.  I have held 44 
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supervisory and management positions in product coordination, business and economics 45 

planning, and capital planning.  Before joining ConocoPhillips, I worked for Texaco Inc. 46 

from 1980 to 1992.  With Texaco, I held engineering and economics planning positions at 47 

the Lockport, IL and Los Angeles, CA, refineries.  In 1990, I held a position buying and 48 

selling intermediate and finished products for Texaco Supply Trading and Transportation 49 

in Universal City, CA. 50 

Q. What is the purpose of your panel testimony? 51 

A. We will describe ConocoPhillips operations in Illinois and discuss generally the benefits 52 

of increased supply of Canadian crude. 53 

II. WHO IS CONOCOPHILLIPS? 54 

Q. Please briefly describe the business of ConocoPhillips. 55 

A. ConocoPhillips is an international, integrated energy company.  It is the third-largest 56 

U.S.-based integrated energy company, based on market capitalization and on oil and gas 57 

proved reserves and production. ConocoPhillips is the second-largest refiner in the U.S.  58 

Worldwide, excluding government controlled companies, ConocoPhillips has the fifth-59 

largest total oil and gas proved reserves and, based on crude oil capacity, is the fourth-60 

largest refiner. 61 

 ConocoPhillips is known worldwide for its “upstream” (oil and gas exploration and 62 

production) technological expertise in deepwater exploration and production, reservoir 63 

management and exploitation and 3-D seismic technology and for its “downstream” 64 

(petroleum refining) technological expertise in high-grade petroleum coke upgrading and 65 

sulfur removal. 66 
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 Headquartered in Houston, Texas, ConocoPhillips operates in more than 40 countries.  67 

As of March 31, 2006, the company had approximately 38,000 employees worldwide and 68 

assets of $160 billion.  69 

Q. What are ConocoPhillips primary business activities? 70 

A. The company has four core activities worldwide: 71 

• Petroleum exploration and production; 72 

• Petroleum refining, marketing, supply and transportation; 73 

• Natural gas gathering, processing and marketing (including a 50% interest in 74 
Duke Energy Field Services, LLC); and 75 

• Chemicals and plastics production and distribution (through a 50% interest in 76 
Chevron Phillips Chemical Company LLC). 77 

 In addition, the company is investing in several emerging businesses—such as fuels 78 

technology, conversion of natural gas to liquid fuels, and power generation—that provide 79 

current and potential future growth opportunities. 80 

Q. What business operations does ConocoPhillips have in Illinois? 81 

A. ConocoPhillips’ largest refinery, the Wood River Refinery is located in Roxana, Illinois.  82 

Additionally, ConocoPhillips is engaged in limited branded and unbranded wholesale 83 

marketing in Illinois and, through its wholly owned subsidiary, ConocoPhillips Pipe Line 84 

Company, owns an interstate petroleum product pipeline that operates in Illinois between 85 

East St. Louis and East Chicago.   86 
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III. WOOD RIVER REFINERY 87 

Q. Please describe ConocoPhillips’ Wood River Refinery. 88 

A. Roxana, Illinois, is about 15 miles north of St. Louis, Missouri, on the east side of the 89 

Mississippi River.  The Wood River Refinery currently has the capacity to process 90 

306,000 barrels of crude oil (and 315,000 barrels of all feedstocks) per day, and to 91 

produce 165,000 barrels of gasoline and 80,000 barrels of distillates (including diesel and 92 

jet fuel) per day.  As of March 31, 2006, the Wood River Refinery employed 93 

approximately 770 people. 94 

Q. Where does the Wood River Refinery receive its petroleum supply? 95 

A. At present, the Wood River Refinery receives crude from a wide variety of sources 96 

including the Gulf of Mexico, Canada, and domestic crude oils via pipeline.   97 

Q. To whom are the refined products sold? 98 

A. Through an off-take agreement, a significant portion of its light oil production is sold to a 99 

third party at the refinery gate for delivery into Midwest markets.  Remaining refined 100 

products are distributed to customers in the Midwest by pipeline, truck, barge, and 101 

railcar. 102 

Q. Briefly describe the refined products that are produced at the Wood River Refinery 103 

and the uses that those products serve in Illinois. 104 

A. The Wood River Refinery produces the following refined products: 105 

• Conventional and reformulated gasoline for use as automobile fuel; 106 

• Ultra-low-sulfur diesel for use as vehicle fuel; 107 

• Jet fuel for use as aviation fuel; 108 
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• Kerosene for use in heating equipment;  109 

• LPGs (propane, butane, and olefins) for use in heating and cooking equipment 110 
and as chemical feedstocks; and 111 

• Asphalt for use in road construction. 112 

Q. Approximately what percentage of Illinois refining capacity does the Wood River 113 

Refinery represent? 114 

A. The Wood River Refinery represents approximately 34% of the total refining capacity in 115 

Illinois. 116 

Q. Approximately what percentage of the refined petroleum products output from the 117 

Wood River Refinery is consumed in Illinois? 118 

A. As noted above, much of the Wood River Refinery’s output is sold at the refinery gate 119 

pursuant to an offtake agreement and, while ConocoPhillips does not have direct 120 

information about the resale of that product in Illinois, based upon current capabilities of 121 

the primary pipeline systems which distribute products from the Wood River Refinery, 122 

we estimate that approximately 40% to 50% of the Wood River Refinery’s output is 123 

consumed in Illinois. 124 

Q. Does the Wood River Refinery operation represent a significant source of tax 125 

revenue for the State of Illinois? 126 

A. ConocoPhillips’ annual corporate income tax payable to Illinois is approximately 127 

$40 million, the vast majority of which is attributable to Wood River Refinery operations. 128 

 In addition, the Wood River Refinery pays more than $8 million per year in local 129 

property taxes.  130 
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IV. SUPPLY CONSTRAINTS 131 

Q. Please describe the pipelines that currently deliver crude oil to the Wood River 132 

Refinery. 133 

A. The Wood River Refinery can receive crude oil produced in Western Canada from three 134 

pipeline systems.  The Express / Platte system comprises a combination of 24- and 135 

20-inch lines connecting the Western Canadian and U.S. Rockies production regions to 136 

refining markets in the U.S. Rockies and in the U.S. Midwest, including the Wood River 137 

Refinery.  The second system is a combination of lines connecting Western Canada to 138 

Superior, Wisconsin (Enbridge Pipeline), Superior to Chicago (Lakehead Pipeline), 139 

Chicago to Patoka, Illinois (Mustang Pipeline), and eventually Patoka to the Wood River 140 

Refinery (Capwood Pipeline).  The third system is a combination of lines connecting 141 

Western Canada to Superior, Wisconsin (Enbridge Pipeline), Superior to Chicago 142 

(Lakehead Pipeline), Chicago to Cushing, Oklahoma (Spearhead Pipeline), and, finally, 143 

from Cushing to Wood River (Ozark Pipeline).  While the third system exists, 144 

ConocoPhillips finds it to be more costly than other alternatives, and, consequently, the 145 

least preferred.  All three systems currently suffer from some form of bottleneck, limiting 146 

ConocoPhillips’ ability to transport Canadian crude to the Wood River Refinery. 147 

 The Wood River Refinery can receive crude oil produced in, or imported into, the U.S. 148 

Gulf Coast via either Capline Pipeline (Capline Pipeline to Patoka and Capwood Pipeline 149 

from Patoka to Wood River).  In addition, the Wood River Refinery can receive Gulf 150 

Coast or West Texas crude streams via the Ozark Pipeline, by connecting at Cushing, 151 

Oklahoma, directly to Wood River. 152 
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Q. Are shippers on those pipelines currently experiencing apportionment? 153 

A. Space on the Platte, Mustang and Ozark systems is currently being allocated, limiting the 154 

volume of Canadian crude that can be delivered to Wood River.  This situation has 155 

existed since late in 2005, and we anticipate it to continue until additional capacity to 156 

Wood River is constructed. 157 

Q. What is apportionment? 158 

A. In this context, “apportionment” means that the volume of crude tendered exceeds the 159 

capacity of the pipeline, so the pipeline carrier “apportions” (or allocates) the available 160 

space on some basis, usually specified in the tariff.  Sometimes apportionment is based 161 

on a fraction, the numerator of which is the volume tendered by a shipper and the 162 

denominator is the sum of all volume tendered by all shippers, and sometimes it is based 163 

on pipeline usage during a historic period. 164 

Q. Is the Wood River Refinery operation “supply constrained”? 165 

A. The Wood River Refinery is designed to process a certain amount of heavy crude oil of 166 

the type produced in Canada, and there is, at present, insufficient pipeline space on 167 

pipelines from Canada to the Wood River Refinery to supply its demand for this type of 168 

crude.  As a result, the Wood River Refinery is forced to process other, more costly 169 

crudes. 170 

Q. What is the affect of apportionment on the price of heavy crude shipped to Wood 171 

River Refinery? 172 
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A. In the specific case of the apportioned pipeline feeding our Wood River Refinery, 173 

apportionment means that we are not able to run the Canadian crude we prefer, and have 174 

to look to other sources, generally transported up from the Gulf of Mexico. 175 

Q. Could the Wood River Refinery produce more refined products if it were served by 176 

additional pipeline capacity? 177 

A. ConocoPhillips plans several major capital projects at the Wood River Refinery.  With 178 

additional supply of less expensive Canadian heavy crude, ConocoPhillips intends to 179 

invest more than $1,000,000,000 in its Illinois Wood River Refinery.  The additional 180 

capital investment will result in approximately 2,500 construction jobs and an increase of 181 

about 5%, or about 50 jobs at the refinery.  Among other things, the new investment will 182 

increase ConocoPhillips “coking” capacity from about 20,000 barrels per day to about 183 

75,000 barrels per day.  The coking process would enable the Wood River Refinery to 184 

process additional volumes of heavy, high sulfur crude, to increase the yield of products 185 

such as motor gasoline and diesel fuel (including ultra low sulfur diesel fuel), and to 186 

reduce production of asphalt.  With the additional coking capacity, the Wood River 187 

Refinery will be able to process approximately 190,000 barrels per day of heavy 188 

Canadian crude.  Without additional pipeline capacity, the Wood River Refinery will not 189 

be able to take full advantage of its increased coking capacity. 190 

V. CONOCOPHILLIPS’ COMMITMENTS 191 

Q. Has ConocoPhillips committed to becoming a shipper on the Keystone Pipeline? 192 

A. Yes. 193 
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Q. Why did ConocoPhillips commit to become a shipper on the Keystone Pipeline? 194 

A. TransCanada Pipelines Limited has entered into agreements with two units of 195 

ConocoPhillips, ConocoPhillips Company and ConocoPhillips Pipe Line Company, 196 

which commit ConocoPhillips Company to ship a significant volume of crude oil on the 197 

proposed Keystone Pipeline and which give ConocoPhillips Pipe Line Company the right 198 

to acquire up to a fifty per cent ownership interest in the Keystone Pipeline, subject to 199 

certain conditions being met. 200 

 ConocoPhillips believes that the Keystone Pipeline and the capital investment described 201 

above offers an opportunity to further integrate its crude oil producing assets in Canada, 202 

particularly in the Surmont field, with the Wood River Refinery.  ConocoPhillips also 203 

believes that the pipeline will play a critical role in supplying North American crude oil 204 

to refineries in the U.S. mid-continent region. 205 

 A copy of the ConocoPhillips Company and TransCanada PipeLines Limited press 206 

release upon signing a memorandum of understanding describing these agreements is 207 

attached to this testimony as Exhibit 4.1. 208 

VI. BENEFITS TO ILLINOIS 209 

Q. Please describe how the availability of incremental refined products from the Wood 210 

River Refinery will benefit Illinois consumers.   211 

A. In addition to the billion-dollar capital improvement project and additional jobs discussed 212 

above, we believe there are benefits to Illinois with an increased supply of Canadian 213 

crude.  We anticipate increased demand for refined products in Illinois and across the 214 
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Midwest.  As such, we expect that additional supply will moderate upward pressure on 215 

prices in an environment of increasing demand. 216 

Q. Would the construction of additional pipeline infrastructure from Canada to Illinois 217 

provide supply security in the event of hurricanes or other disruptions to crude oil 218 

pipelines coming from the Gulf Coast? 219 

A. Yes.  New pipeline capacity from Canada to the Midwest would provide Midwest 220 

refiners practical alternatives in the event of supply disruptions.  During the hurricane-221 

related supply disruptions of the summer of 2005, offshore Gulf of Mexico production 222 

(some of which has historically been transported to inland refineries) was disrupted, as 223 

were port activities at Gulf Coast ports where foreign crudes are landed, as were pipeline 224 

transportation facilities themselves.   225 

Q. Does that complete your testimony? 226 

A. Yes. 227 




